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PRESIDENT COOLIDGE ISSUES PROCLAMATION 


Sets Aside Period Beginning October 4 as Fire Prevention Week--Decries 
Present Property Loss by Flames 


ASHINGTON, D. C., Sept. 21.—W ith a loss 
of 15,000 lives and property valued at more 
that $548,000,000 in value during 1924 as 
a result of fire, and with the figures for the 
first half of 1925 showing a decided increase 
over those for the same period of last year, 
there is great need that every effort be made 





to reform the conditions which make possible so vast a de- 
struction of the national wealth, it is declared in a proclama- 
tion, just issued by Calvin Coolidge, President of the United 
States, designating the week beginning October 4 as National 
Fire Prevention Week. 

In his proclamation, the President draws attention to the 
discreditable showing made by the United States when com- 
pared with European countries, pointing out that fire losses in 
Great Britain are calculated at less than $1 per capita per 
annum, while in this country they approximate $5 per capita. 

“Conditions which justify a sense of shame and horror” 
make our great fire waste possible, and the greater part of 
this waste could and ought to be prevented, it is declared in 
the President’s proclamation, in which he says: 

“The time has come for the annual resurvey of the nation’s 
tnormous wastage, alike in human life and in property and 
for the annual appeal for the lessening of this huge loss. I am 
informed that during 1924 fires caused the loss of approxi- 
mately 15,000 lives, and of property exceeding $548,000,000 
in value. The figures are startling; they are yet more so when 
it is added that this is declared by competent authorities the 
sreatest fire loss in any year of our history. 





“This waste results from conditions which justify a sense 
of shame and horror; for the greater part of it could and 
ought to be prevented. Not only was the 1924 fire loss greater 
than that of any preceding year, but the loss for the first half 
of 1925 exceeded that for the like period of 1924. As a result 
of careful inquiries, I am informed that whereas the absolute 
as well as the per capita fire loss of this country tends to in- 
crease from year to year, the same losses in comparable Euro- 
pean countries tend to decrease. For the most recent com- 
parable periods fire losses in Great Britain are calculated at 
less than $1.00 per capita per annum, while those of the 
United States are placed at approximately $5.00 per capita. 
Comparisons with other European countries are similarly to 
our discredit. 

“Tt is highly desirable that every effort be made to reform 
the conditions which have made possible so vast a destruction 
of the national wealth. To this end, for a long time past it 
has been customary to set aside a week in each year, during 
which the need of fire prevention may be emphasized. It is 
important that this practice be continued. 

“Therefore, I, Calvin Coolidge. President of the United 
States, recommend that the week beginning Sunday, October 
4th, be observed as National Fire Prevention Week. To State 
and municipal officials, civic organizations, school authorities 
and all citizens and organized bodies, I appeal for the fullest 
cooperation in improving conditions. There is need for earnest 
study of the principles of fire protection, as a practical measure 


of national economy.” 
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RAILWAY ACCIDENTS IN GREAT BRITAIN 
Figures for 1924 Show Increases Over Totals of 1923 


ONDON, ENGLAND, Sept. 14.—The subject of rail- 
way accidents retains perennial interest for the insur- 
ance world. Nor is this surprising when it is borne in 

mind that the modern practice of personal accident insurance 
owes its inception to the coming into fashion of railway travel- 
ling about the middle of last century, that many policies now 
give double benefits in respect to casualties due to mishap to 
a railway train, and that railway disasters continue to form 
a particularly effective advertisement of the desirability of 
personal accident cover. 


GOVERNMENT FINDINGS 

A Government return of accidents and casualties as re- 
ported by the several Railway Companies in Great Britain dur- 
ing the year ended 31st December, 1924, has just been issued ; 
and, as usual, is full of interesting details. Judged by the 
standard of its immediate predecessors the year seems to have 
been a somewhat unfortunate one. 

Statistics are divided according as they relate to (a) acci- 
dents to trains, rolling stock and permanent way, (b) acci- 
dents caused by the movement of railway vehicles, exclusive 
of accidents to trains, etc., and (c) accidents on railway prem- 
ises not connected with railway vehicles. A sub-division gives 
figures as regards (1) passengers, (2) servants of companies 
and contractors, and (3) other persons. Information covering 
the four preceding years, 1920 to 1923, is also tabulated, and 
affords a ready means of comparison. 


PASSENGERS 


To deal first with accidents to passengers—which are cal- 
culated the most nearly to affect insurance companies—the 
following results are apparent. 


Train Accidents Movement Accidents On Railway Premises 


Year Killed Injured Killed Injured Killed Injured 
1924 24 502 85 2,677 3 787 
1923 3 449 6 2,262 9 727 
1922 5 406 73 1,870 7 571 
1921 18 5 70 1,485 4 564 
1920 6 679 112 1,966 7 545 


Accidents caused by the movement of railway vehicles, exclu- 
sive of accidents to trains, etc., during 1924, are further classi- 
fied as below: [rom falling between trains and platforms 
when entering trains, 7 killed, 92 injured, and when alighting 
from trains 9 killed, 154 injured; from falling on to platforms, 
ballast, etc., when entering trains 59 injured, and when alight- 
ing from trains 5 killed, 752 injured; from falling off plat- 
forms and being struck or run over by trains, 12 killed, 8 
injured; while crossing the line at stations where there is 
either a subway or footbridge, 6 killed and 6 injured, where 
there is neither a subway nor footbridge, 3 killed and 4 in- 
jured; by the closing of carriage doors 1180 injured: from 
falling out of carriages during the running of trains, 30 


s 
killed and 45 injured, and by other accidents, 13 killed and 
377 injured, giving a total, as above, of 85 killed and 2677 
injured. 

Non-movement accidents (i.e. accidents on railway prem. 
ises) are sub-divided as under: While ascending or descend- 
ing steps at stations 1 killed, 309 injured; by being struck by 
barrows, falling over packages, etc., on station platforms, | 
killed, 156 injured; from falling off platforms on to the bal- 
last, 1 killed, 84 injured; and by other accidents 238 injured, 


CLASSES OF ACCIDENTS 


Injuries in 1924 to passengers in accidents to trains, etc, 
and by accidents caused by the movement of railway vehicles 
are made the subject of a very informative classification, from 
which the following appears: Amputations of legs or feet, 5; 
of arms or hands, 4; of fingers or toes, 4; fractures of skull, 
3; arms or legs, 50: collar-bones or ribs, 6; other bones, 14; 
dislocations, 15; internal injuries, 7; contusions of head or 
body, 231; of limbs, 1379: scalds or burns, 8; sprains, 106; 
cuts or lacerations, 408; shock, 341, and miscellaneous, 598. 


SERVANTS 


In accidents to trains, etc., during 1924, 8 were killed and 
139 injured, as compared with 9 killed and 105 injured in 
1923. In accidents caused by the movement of railway vehicles, 
exclusive of accidents to trains, etc., the numbers were 220 
killed and 3764 injured, following 201 and 3491 respectively: 
and for accidents on railway premises not connected with the 
movement of railway vehicles the figures were 35 and 17,195, 
as against a preceding 38 and 15,467. The number of per- 
sons employed by Railway Companies on 29th March, 1924, is 
given at 701,997, the corresponding figure for 1923 being 
683.196. 


OTHER PERSONS 


In train accidents 10 were killed and 42 injured, other acc- 
dents caused by the movement of railway vehicles accounting 
for 61 fatalities and 97 cases of injury, while in accidents on 
railway premises in which the movement of railway vehicles 
was not concerned the number of deaths was 16 and the nun- 
ber of persons injured was 438. These figures do not include 
trespassers, suicides or attempted suicides. Of the movement 
accidents mentioned above, 29 fatalities and 6 cases of injury 
occurred at level crossings. 


Must Be REportTED 


Finally, it should be noted that all accidents occurring in 
the working of railways or on railway premises to persots 
other than servants of the companies are required to be tt 
ported, however slight the injuries may be, but as regard 
servants the requirement extends only to accidents causing @ 
least one whole day’s absence from ordinary work. 
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GAIN AND LOSS EXHIBIT FOR LIFE 

INSURANCE COMPANIES IN 1924 

T has been the practice of Tne Sprrc- 

TATOR to annually publish the essen- 
tial points of the gain and loss exhibits 
of life insurance companies, since they 
were first required by the State Insurance 
Departments over a quarter of a cen- 
tury ago. In 1906, the National Conven- 
tion of Insurance Commissioners elabo- 
rated the gain and loss exhibit and added 
it to the convention blank form of the 
annual statements of the life insurance 
companies. The exhibits of each of the 
companies, and, in a particular way, of 
the domestic companies, are annually the 
subject of a careful scrutiny and study. 
Extravagance of management, insuffi- 
cient returns on investments and inordi- 





nately high mortalitly, may be readily de- 
tected from these exhibits and remedial 
measures may be promptly suggested. In 
the tables shown on other pages of this 
issue of THE SPECTATOR, the index ratios 
of ninety-eight life insurance companies 
are shown. Of these, eleven are indus- 
trial companies separately grouped. 

The net gains and losses in each item, 
the totals of which are the realized gain 
from insurance sources proper, are shown 
in the table of aggregates, while the gains 
or losses from changes in security values 
and non-admitted assets follow. These 
latter, added to or deducted from the in- 
surance gains, show the apparent surplus 
earnings of the year. The remainder in- 
dicate the distribution of the surplus 
earnings as apportioned to policyholders 
and stockholders, assigned to special 
funds and added to the surplus account. 
The final items show the surplus at the 
end of the year. 


No company is included in the table 
of aggregates, shown elsewhere in this 
issue, which was less than five years old 
on January 2, last, or whose insurance in 
force amounted to under five millions of 
dollars. 

The additional table presented here 
shows the aggregate figures for 197 ordi- 
nary companies, including four Canadian 
companies operating in the United States, 
and thirty-one industrial writing com- 
panies, together with tables showing the 
ratios obtained by the older companies in 
the four leading departments of the Gain 
and Loss Exhibit. The summary of sur- 
plus earnings for the ordinary companies 
shown in the aggregate table demon- 








Total (197) Total (31) 





TABLE OF AGGREGATES 
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Ordinary Industrial 
Companies Companies 
187,648,100 153,129,332 
265,659,505 201,301,663 
321,110,404 222,330,431 
RE , ag errant 120.90 110.41 
a) 359,797,862 156,164,239 
(b) 202,746,149 105,055,383 
pata 173.01 148 .60 
$14,352,945 205,086,650 
216,277,847 119,877,790 
52.20 58 .46 
247,227,534 100,621,652 
Ea 224,038,663 77,705,782 
90.62 76.68 
tearkiers 24,710,912 1,909,633 
33,483,426 15,937,193 
-55,450,899 —21,028,768 
+ 198,075,098 +85,208,860 
+23,188,871 +22,915,870 
+ 148,051,713 +51,108,856 
—8,772,514 —14,027,560 
+305,092,269 +124,177,258 
+41,092,497 —197,926 
+346,184,766 +123,979,332 
241,543,838 60,358,800 
66,782,279 33,649,405 
7,878,134 3,621,183 
Sao +29,980,515 +26,349j944 
ar eae ens 217,628,615 179,479,276 


strates that the excess interest earnings 
amounted to $148,051,713, savings on 
mortality amounted to $198,075,098, and 
the gains from surrendered policies was 
$23,188,871, while the excess of expense 
over loadings amounted to $55,450,899. 
The total realized gain during the year 
amounted to $305,092,269. To this 
amount must be added $41,092,497 repre- 
senting gain on investments, and giving 
a total surplus earned of $246,184,766. 
From this amount there was distributed 
$241,543,838 of dividends apportioned 
to policy-holders, $7,878,134 payments 
to stockholders, and $66,782,279 was 
transferred to special funds. 





L. WOODRUFF WARD APPOINTED 
Becomes Superintendent of Agencies for 
Brooklyn National Life 


The Brooklyn National Life, Brooklyn, N. Y., 
announces the engagement of L. Woodruff 
Ward for the important position of superin- 
tendent of agencies. Mr. Ward attended gram- 
mar school in Brooklyn and St. Paul’s School 
at Concord, N. H. He attended college at Yale 
University, graduating with the degree of B. A. 
in 1917. Mr. Ward is a nephew of the late 
Lieutenant Governor Timothy L. Woodruff. 
Following college he gained practical banking 
experience with the Bankers Trust Company, 
and for the past few years has devoted himself 
exclusively to life insurance, in which he has 
met with splendid success. He is a member of 
the Life Underwriters Association of New 
York. His thorough acquaintance with insur- 
ance practices in the city of New York and his 
selling experience equip him splendidly to un- 
dertake the organization and training of a first- 
rate agency staff for the Brooklyn National 
Life. 

The home office of the company, as hereto- 

(Continued on page 31) 
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PROGRAM ADDITIONS 





Final Announcements of Life Under- 
writers Association 





JAY E. WILLIAMS ON “COLLEGE 
ENDOW MENTS” 





Sessions Will Begin at 9:30 A. M.—May 
Form IIlinois Organization 

William A. Searle, who is now in Kansas 
City to complete preparations for the annual 
convention of the National Association of Life 
Underwriters, announces that the session chair- 
men have been rapidly reporting on their 
changes before the program goes to the print- 
ers. 

Jay FE. Williams, president of the Seattle 
Association, has been obtained by Chairman 
Frank L. Jones to lead the discussion on “Col- 
lege Endowment and Life Insurance,” and will 
outline the methods employed by Seattle in 
handling the big Orthopedic Hospital endow- 
ment. In the same session, Charles G. Taylor, 
assistant manager and actuary of the Associa- 
tion of Life Insurance Presidents, will speak 
on “Response of Life Insurance to Economic 
Changes.” 

In the Wednesday morning program it 
has been announced that Louis Uhlmann and 
George W. Ayars of Los Angeles, who wrote 
and staged “The Heart of the Estate’ last 
year will present, “Thy Will Be Done’’—a play- 
let in three episodes. 

Griffin M. Lovelace, in charge of the agency 
huilding session on Wednesday evening, 
announces: Russell L. Law, Oklahoma City, 
on “College Training Courses”; H. M. Holder- 
ness, Hartford, Conn., superintendent of agen- 
iies, Connecticut Mutual, on “Correspondence 
Courses”; C. C. Day, Oklahoma City, on 
“Agency Training Courses”; H. P. Graven- 
gaard, manager, sales training, A*tna Life In- 
surance Company, on “Company Training 
Courses.” 

Vice-presidents, Paul F. Clark and George 
Lackey, in charge of Thursday morning ses- 
sion on the “Value of a Clientele,” have made 
public the following additions or changes in the 
previously published program: 

“The Client—the Chief Asset of the Profes- 
sional Man,” R. R. Brewster, Esq., Kansas 
City. 

“The Initial Duty of the Life Underwriters 
to His Client,” Leo E. Thomas, Detroit. 

Leading discussions on “Insurance Needs for 
Family Protection,” will be Henry Camp Har- 
ris, Dallas; Thomas Scott, Tulsa, Okla.; Isa- 
dore Samuels, Denver; C. R. Bigelow, Des 
Moines; E. E. Henderson, Los Angeles. “In- 
surance Needs for Business and Credit Pro- 
tection’—William M. Furey, Pittsburgh; 
Ernest J. Clark, Baltimore; Charles L. Scott, 
Kansas City; Edward A. Woods, Pittsburgh. 

“Preparing Ground for Future Service to 
Clients,” Ira Fischer, St. Lowis, Mo. 

“Survey of Clients’ Needs,” Sherwood S. 
Smith, St. Louis, Mo. 


“Urge Making Wills and Trusts,” Joseph 
W. White, Trust Officer, Mercantile Trust Co., 
St. Louis, Mo. 

“Suggest Next Steps. in Insurance Pro- 
gramme,” Chester O. Fischer, Peoria, III. 

T. Norton of Toronto, will represent the 
Life Underwriters of Canada. 

In the Thursday afternoon session on “Or- 
ganizations,” J. Stanley Edwards of Denver 
is to discuss President Clege’s talk of “What 
Service to Local Associations the National has 
in Mind,” and Frank L. Jones, president of the 
Indiana State Association, will discuss E. B. 
Hamlin's exposition of “Relative Functions of 
Local and State Associations.” Bolling Sibley, 
Memphis, is to speak on “What a Managers’ 
Association or Division Can Do.” 


Word has been received that the representa. 
tives of the Illinois State local associations are 
contemplating a luncheon meeting at which first 
steps will be taken toward the formation of , 
State association. Chester O. Fischer, of Pe. 
oria, is acting chairman, and has issued the 
Cail. a. 


President H. B. Hill Assumes Agency 
Work of Mutual Life of Illinois 

H. B. Hill, president of the Mutual Life of 
illinois, Springfield, has assumed the agency 
supervision of that company following the res. 
ignation of N. H. Walt, who has left to ac. 
cept an agency for the Ohio National Life of 
Cincinnati. 








surance. 


THE RIGHT FOUNDATION 


If you were going to lay a foundation on 
which to erect a fine building with the expecta- 
tion of adding to it at intervals, you would{be 
rather particular about that foundation. So 
have the men who have succeeded in life in- 
They laid a good strong base upon 
which to build their education, and constant 
additions have been made to it, but—get this 
right—the foundation was first made im- 
pregnable against the assaults of doubt, 
despair and discouragement. 


The rudiments of life insurance were turned 











over again and again, and their elements 
thoroughly digested. The simplest rules, the 
plainest of plans were given the ‘‘once-over,”’ 
dozens of times. Whole-life was understood 
to be whole-life and twenty-year endowment 
was known to be twenty-year endowment, 
and why. They bothered their superiors with 
such A, B, C questions that they wondered if 
these men were ever taught anything at 
school—BUT THEY WERE GROWING. 
They pocketed their pride and were not afraid 
to say they did not understand, for, like the 
wise men, they were building their house upon 
arock. Take a careful look at your founda- 
tion and see whether it is of the right kind. 


The Prudential 


Epwarp D. DuFFIELD, President 


Insurance Company of America 


Home Office, Newark, New Jersey 
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THE INSURANCE YEAR 
BOOK FOR 1925=1926 


This Great Encylopedia of Insurance 
Is Issued in Three Large Volumes 


ITS FIFTY-THIRD YEAR OF 
PUBLICATION 


The Current Volumes Indicate the Vast 
Expansion of the Insurance Business 
in Old and New Fields 

The Insurance Year Book for 1925-26 has 
been published by The Spectator Company, 
this being the fifty-third annual issue of that 
very comprehensive publication, which for 
over half a century has been recording the 
progress of insurance. 
When the publishers issued the small 
initial volume they could not foresee the tre- 
mendous growth which would take place in the 
insurance business itself nor the extent of the 
expansion which would occur in the . Year 
Book, which is now issued in three volumes 
containing nearly 4000 pages. From year to 
year, as the insurance business developed and 
struck out into new fields, The Insurance Year 
Book kept pace with it, and the successive an- 
nual issues constitute a most interesting rec- 
ord of the progress of insurance in this country 
during the past half century. The Insurance 
Year Book has in that period become the 
standard source of information and statistics. 
One volume is devoted to life insurance, an- 
other to fire and marine insurance, and the 
third to casualty, surety and miscellaneous in- 
surance, these volumes are generally recognized 
as being indispensable works of reference for 
the use of every insurance man. A brief sum- 
maty of the contents of each volume is pre- 
sented herewith. 


Tue Free ann Marrne VoLuME 

In the fire and marine volume of The In- 
surance Year Book for 1025-26 there is pre- 
sented nearly 1300 pages of useful information 
of such scope and variety that it is likely to be 
referred to daily in the office of any energetic 
and intelligent fire underwriter. Many ques- 
tons arise in the course of business which re- 
quire prompt answers, and which the company 
oficial or manager, or general, special or local 
agent, can readily ascertain in one of the 
tumerous divisions of The Insurance Year 
Book, A copy of the latest edition of this 
Valuable annual publication should, therefore, 
be kept constantly available in order to save 
time and correspondence. 

A new and very valuable feature of The In- 
‘rance Year Book Service for 1925-1926 is 
the Fire Insurance Monthly Bulletin, by which 
wubscribers to The Insurance Year Book, Fire 
ind Marine Volume will be kept informed as 
10 new companies, examinations, and other 
matters of importance affecting fire and ma- 
im insurance companies, these bullletins being 
meluded in the subscription price of $20 for 
the volume of the Year Book specified. Sub- 





scribers are also entitled to special confidential 
reports upon fire and marine insurance com- 
panies, when requested. 

An important section in The Insurance Year 
Book is that devoted to historical data. This 
traces the history of each company from its 
start and states briefly the important events in 
its career. Among the subjects treated are 
changes in capital, surplus contributions, con- 
flagration losses, underwriting and investment 
profits and losses for five years, opinions as to 
administration and reputation, company and 
board affiliations and other important and _ in- 
teresting facts. 

A feature in The Insurance Year Book is a 
column giving financial ratings of American 
stock companies, companies’ United 
States branches, and American mutual compa- 
nies. These ratings permit a quick comparison 
of the relative financial strength of the respec- 


foreign 


tive companies. 

Another valuable feature in the fire insur- 
ance volume is the classification of premiums 
and losses in 1924 of the various companies ac- 
cording to the kinds of written. 
Other features in the latest edition are speci- 
men marine insurance policies for vessels and 
cargoes, the York-Antwerp rules as to marine 
losses and adjustments, and interesting descrip- 
tions of general and particular average. 


insurance 


A CoMPENDIUM OF FirE INSURANCE Facts 
The Insurance Year Book, fire and marine 
volume, is virtually a compendium of the de- 
tailed statements of the fire and marine insti- 
tutions operating in the United States, both 
American and foreign, licensed and unlicensed. 
The latest detailed statements of the compa- 
nies are included in the departments entitled 
“Reports of Fire Insurance Companies,” which 
presents information, more or less exhaustive, 
concerning about 1000 fire and marine organi- 
zations (including unlicensed companies). 
They are subdivided into groups as follows: 
American Stock Fire and Marine Insurance 
Companies (licensed) ; Foreign Fire and Marine 
Insurance Companies (licensed in the United 
States); American Mutual Fire and Marine 
Insurance Companies; Underwriters Agencies; 
Lloyds and Reciprocal Underwriters Associa- 
tions; Unlicensed American Fire Insurance 
Companies; Unlicensed Foreign Fire and Ma- 
rine Insurance Companies, and data concern- 
ing each company are segregated so that prac- 
tically all desired information relating to a 
single company may be found by one reference. 
Some of the information thus given is men- 
tioned below: Company officials; directors; 
general and special agents, with the territory 
covered; tabulation of the principal items of 
the statements for five vears (mutual compa- 
nies, three years); financial statements as of 
December 31, 1924, showing the character of 
assets and liabilities, with the amount of each 
class; classification of risks and premiums in 
force; business since organization: descriptions 
of real estate holdings, with more or less de- 
tail as to cost, market values, etc., descriptions 
of mortgage loans; details of securities for 


7 


collateral loans; description of classes of bonds 
and stocks owned, with market values, etc. 

A valuable section under each company is 
entitled “Historical Data” and not only gives 
information concerning San Francisco and 
other conflagration losses, capital changes and 
surplus contributions, underwriting and invest- 
ment profits and losses, deposits, board mem- 
berships, etc., but presents opinions as to the 
standing and repute of the company and its 
management. 

The importance of the fire and marine insur- 
ance transactions in the United States is indi- 
cated by the grand totals for 1924 here ex- 
hibited, taken from the recapitulation tables 
of the fire and marine volume of The Insur- 


ance Year Book: ris be eile) 
Number of companies (381 stock cos.) 94¢ 
Capital paid up €U.. S. codi)...... 6. $232,408,285 
AR ce saweseccvenaenvanciusesuans 1,970,264,522 
SUSU sncecacsccuseneneneuewesanas 660,165,430 


Net premiums 
Total income 
Losses paid 


Dividends (am. cos. incl. mut.)..... 83,601,138 
BRNCUSES, he ccc escnecdiccdaedevcusdus 405,358,488 
Total. expenditures 2... ccccciesioecesss 1,035,119,121 


SomME DEPARTMENTS OF THIS VOLUME 

The list of companies that have failed or 
retired contains about 3400 names. 

A directory of insurance agents, containing 
about 60,000 names. 

The list of independent fire adjusters em- 
braces about 2500 names. 

The list of attorneys and counsellors special- 
izing in insurance includes about 5000 names. 

A list of universities, collezes and insurance 
societies conducting insurance classes is given. 

Data are presented as to insurance compa- 
nies in ninety foreign countries. 

Officers of over 400 underwriters’ organiza- 
tions are given. 

A list of rating bureaus is presented. 

The premium receipts of individual compa- 
nies are tabulated for eleven cities. 

Notable conflagrations in the world’s his- 
tory comprise about 400 such events from 
B. C. 1897 to A. D. 1925. 


Frre DEPARTMENTS AND WATER SUPPLY 


Fire Departments and Water Supply is the 
descriptive title of a division of The Insurance 
Year Book, fire and marine volume, which has 
been found exceedingly useful by the fire un- 
derwriters desiring to ascertain the extent of 
the fire protection maintained in the various 
cities and towns of the United States and Can- 
ada. Although the data presented are con- 
densed as much as they can be intelligibly, and 
are set in small type, the matter relating to 
3612 cities and towns occupies over 300 pages 
and would make a very impressive book in it- 
self, well worth the price of the whole Year 
Book. The information presented is of a 
strictly utilitarian nature and well calculated 
to convey a clear idea of the prevailing condi- 
tions of the respective municipalities. 


OtuHer USEFUL INFORMATION 
Among the other chapters and departments 
is a list of surplus-line companies and brokers, 
(Continued on page 19) 
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MEASURES OF SERVICE 


NEW YORK LIFE INSURANCE COMPANY 





Non-forfeiture Options 





Ix OUR SECOND MEASURE OF SERVICE attention was called to the fact that in every 
whole life or endowment policy there is a Savings Element. ‘This Savings Element in New 
York Life policies is carefully protected against loss by discontinuance of payment of premiums, 
after a certain number of premiums have been paid. Non-forfeiture provisions in policies 
as now issued provide for (1) paid-up insurance for a reduced amount payable at the same 
time as the original insurance, or (2) for term insurance for the face of the policy during a 
limited period. For the first—application must be made within three months after default 
in payment of premium: in case no application is made, the second becomes effective auto- 
matically. The Savings Element cannot, therefore, be lost by inability to continue the pay- 
ment of premiums after a certain number have been paid, nor by forgetfulness or neglect. 


These provisions are effective after three full years’ premiums have been paid upon life 
policies, and after two full years’ premiums have been paid upon most forms of endowment 
policy. 

THE NEW YORK LIFE A PIONEER IN THE INTRODUCTION 
OF NON-FORFEITURE PROVISIONS 


Until 1860 no American life company doing a general business issued policies with non- 
forfeiture provisions. At a meeting of the Life Underwriters’ Convention held in May, 1860, 
the subject was discussed at considerable length. It was found that every company but 
one paid surrender values, either in cash or paid-up insurance, after about the fifth year, 
provided the policies were surrendered before lapse. A committee to which the subject was 
referred reported against any definite contract on the subject. 


On June 13 following, the Trustees of the New York Life authorized the issue of 10-pay- 
ment life policies with non-forfeiture provisions, and the first of such policies was issued on 
August 13. The Company’s action on this subject preceded the enactment of the first non- 
forfeiture law—that of Massachusetts—by about eight months. 


The following examples illustrate the working of New York Life non-forfeiture provisions 
under policies as now issued. 

Under an Ordinary Life policy issued on a life aged 35, the paid-up insurance after three 
years’ premiums have been paid is $73 per $1,000 or the insurance for $1,000 is automatically 
extended for 3 years and 217 days. After ten years’ premiums are paid the paid-up insurance 
is $290 per $1,000, or the insurance is automatically extended for 13 years and 21 days. Under 
a 20-year endowment policy upon which ten years’ premiums have been paid the paid-up 
endowment is $539 per $1,000, or under the term extension option the insurance for $1,000 
is extended to the end of the endowment period, at which time a cash endowment of $460 is 
paid if the insured is still living. 





Can the New York Life serve you under a contract with these provisions? 





NOT A COMMODITY—BUT A SERVICE 
DARWIN P. KINGSLEY, President 
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(See article on page 5) 
= PERCENTAGE OF INSURANCE EXPENSES TO LoaDING. 7 PERCENTAGE OF INTEREST EARNED TO INTEREST REQUIRED. 
COMPANIES. ‘ai ‘Seed |" l l 
1915. | 1916. | 1917.| 1918 | 1919. | 1920. | 1921. {1922. | 1923. 1924 | 1915. | 1916| 1917.| 1918.) 1919 | 1920 | 1921 | 1922 | 1923. | 1924 
| | | 
eae ahead _ es bi = Soar ew a eS = abe | 
6 TOTO SAE 130.95] 135.68] 158.31] 164.55] 197.82] 226.00) 207.90| 190.05} 176.51) 210.72| 166.80| 170.25 163.74] 166.95) 159.1! 161.20 
ean Central Bee ices om 205.00} 205.20] 207.15] 224°75] 191.89] 198.68] 234°43/ 265.03| 268.91| 332. 10| 152.40| 164 Fa 158 Hi 138.23 18.08 108.10 174.94 150.02, 156.18 149.08 
Feral Lid, WIR... eseresesens 278.95] 232. 70| 229.69] 215.24| 199.79] 207.50] 997 74| 253.55 274.08] 248 25| 175.28] 180. 10| 175 90) 156. 64| 149 79| 185.18] 164.10] 167.27] 152.23 161.45 
Atlantic Life.......+. seer a 120.78 113.68] 120.45] 113.49 114.86 106.83| 109 37/ 108.10! 106.3: 195.65) 200.43| 204.90} 201.44] 190.49] 184.89] 186.47| 188.381 194.26 172.45 
Bankers of Iowa. een ip os ¢6 oo 115.86) 128.68) 137.40) 139.40} 137.28) 140.55 "90| 854.40] 605.60} 458.50] 115.86) 297.40] 261 33] 242.70] 232.06) 210.50] 191.80 
Bankers of Nebraska | $a ey 91.42 83.54] 105.44) 104.25! 79 99 77.94) 80.78) 121.9 | 166.89 171.80} 189.73] 176.94] 175.49] 178.23] 189.88] 199.18] 198.77] 191.35 
Bankers Reserve. ....++02e00 0+ | 25-4) 93-88 Re 100.84] 130.40] 145.20] 131.94) 137.47) 148.01] 150.70] 161.20] 164.63} 166.25) 163.00) 157.30) 157.52) 157.00) 147.05] 147. 10 155.35 
SRMELMD. 00.0.2 -ceverrersnens| 31.36] 135. 82] 114.34] 119.61| 122.67] 151 75| 116.41 113.50] 15] 273.90] 256.62] 255.29] 235.50] 208.91] 216.00] 211.24] 218 45 220.60} 224.60 
es cp vaneksuconenacces | 91.09] 103.70] 106.57] 108.60] 116.95] 126.56] 199 9g| 128.32] 126. 12| 5| 127.95] 129.05] 130.79| 133.84] 135.10] 133.82) 141.65] 144.10) 149.25] 153. 
RE ircracchcsvesenaoanees 112-08] 117.32] 115 78) 113-21] 157.53] 163.65| 156 71| 157-43] 150. 64) 17a os 174-401 174-291 18149] 200:71| 19881] 199.40] 208 601 19937 180: 18 
I cpvcesekevavasaxtse sas 128.78! 136.46] 167.29 153.73} 137.83] 118.98] 118 70| 122.43) 112.59 195.35| 192.88] 186.17| 195.06] 183.86] 186.26| 185.10] 189.60] 185.95] 182.10 
Bc cxccsrcesncacnrndecs 168. 00 149.23 175.10) 158.73] 147.96] 158.74] 172. 96| 199.49] 226. 62| : | 170.80} 163.19] 156.00] 151.68] 160.31] 151.24 173.36| 165.71] 158.91] 157.30 
GML, TE... essenerccovene | 117. 10] 143.70] 112 09] 114.44] 120.36] 123.81] 136 99| 138.72) 150. 12| | 192.4i| 194.18] 194.00] 188.69] 186.91| 179. 10| 181.43) 194.94] 165.80] 157.35 
Central Life, lowa......--+..s0000. | 170.40] 162.74] 188.02} 158.48] 147.36] 136.81] 439, 79| 123.86) 135. 62) | 167.15] 171.62| 169.35] 165.73| 160.05| 177.53| 136.10] 192.63] 187.29] 182.50 
(aMGAF ONO... ss sns.-sacievas ec | 131.50} 142.90] 117.40} 112.18] 123.91] 140.45] y99'04| 186.93) 1 5| 166.56! 2. "75 183/30] 174.45] 152.7 
192.04 98.42 5| 166.56] 167.50) 165.51] 162.02] 158.25] 175.43| 187 75| 183.30] 174.45] 152.70 
Columbus Mutual. LO RAE 134.28 2-8 987-82 92-16] 102.42) 106.43] 110.28] 105.58] 102.71| 5| 249.25) 240.83] 227.54| 212.05 51.45| 187.61| 196.45) 209.70) 183. 70| 179.10 
Columbian Nationals. oe. o ceo 2s. 74.54] 104.9: )8.41] 222.35] 281.80] 283.60] 993° 04/ 305.01) 271.31) 50| 153.68] 153. 17| 149.45] 152.05] 146.52] 147.64] 148.63] 164.68) 168.31] 165.25 
Connecticut General............... 39.9% -87] 152.30] 165.04] 193.80] 224.70] 193/43] 188.87) 223. 60| 155.08] 151.60] 151.72] 152.39] 142.91] 148.82] 152.95] 159.50) 161.46] 16 
Connecticut Mutual............... 116.32) 109.72} 116.56) 110.51) 122.56] 131.21) y91"49| 117.30] 121.46) 147,081 150.15} 149.901 149.95] 151.44] 148.141 187.94] 166.22| 163.30] hg 
Conservative, W. VB...........+-++ | 162.55) 229.32) 161.30) 156.20) 165.45) 174.01) 164.00] 163.14] 160.13 456.00) 371.35] 215.08] 226.70| 185.25] 172. 62] 187.20 135.60) 159.01] 156.00 
Continental, Del......2..20..0000 | 114.06] 117.32} 131.05] 118.89] 126.36] 133.72] 497.79] 120.36] 125.80 329.55] 324.92] 319.35! 280.89] 238.76] 209 08.7 | 
ng a | 142.20) 144.46) 147.21) 142.45) 134.05) 141.93) 171.71] 159.98] 172.12 =" 257, b1| 239.80] 214-40] 210.89] 198.601 204.00] 211.30] 197. er] 208.60 
ad legge 77.89} 82.73) 84.38) 87.08) 101.13] 118.64) 109. 63] 106.32) 107.53 157.64] 161.10] 162.32| 159.74] 160.65] 157.72| 170.31| 173.85, 172.01] 168.7 
ble of I 115.05] 126.26] 128.§ 35.96) 13: | 160.45] 16s: 98 
Equitable Ao i aie Nai | 115.05] 126.26 128.93 119.06} 135.96) 133.68] 128, 01] 126.75 128.34 161.86| 163.52] 153.35] 155.17] 150.29] 146.15] 155.09! 164.71, 169.45) 166.98 
Feel fe. Se eee ae stant 90.89) 208.90 92.49 202. 70 173.70 184.82 203.20 197.011 183.85 140.71| 141.84] 136.30) 153.01] 152.79] 161.87] 165.94| 180.30| 171.60] 192.45 
IE iasciesoaede ets x: -16) 93.90] 97. x 4.99] 117.96] 115 0g) 108.95) 109.48 166.70| 169.03] 164.50| 159.94] 155.75] 155.72] 163.58] 167.23) 169.85| 16 
Pain Life REE AES 141.53 152.23 156.40 154.34) 157.89] 167.13] 182/74] 199.60) 186.35 131.97] 137.50] 141.14] 144.15] 140.43] 149.67] 141.90} 147.96 ob 153.82 
Gia ge RAIN ANE wey 113.00) 133.01 115.96 119.12 125.19 118.21 118. 18 114.73 113.18 217. 48| 211.58 212.59] 196.65] 195.96] 179.19] 184.23] 177.50] 172.80) 172.05 
Retest acto 3 ; 7. 4 -13| 192.02| 149.55) 166.85 200.69} 193.58] 171.19| 186.21] 148.35] 147.73] 153.52| 143.76) 165.50] 169.8 
Guaranty Life... 170. 89} 184. 15] 202.39] 174. 64| 158.87) 156.06] 175.74) 205.64 181.78| 175.65] 191.79| 203.86] 174.07| 187.73| 183.36] 179.50] 171.33 154. 62 
Guardian of America 104.00] 112.99] 115.14] 130.00) 146.11] 149°7g| 133.33] 131.25 150.83} 150.40] 151.08} 153.47| 150.80] 146.91| 187.61| 189.28| 194.40] 197.10 
Home, New York...........000004 108.07] 115.83] 115.82] 130.50] 128.20] 147'45| 112.69] 115.08 132.22| 132.75] 137.76| 136.74] 138.51] 289.99] 148.43] 152.07] 160.43] 162.1 
in ile. eT 141.33] 148.02] 193.88] 177.59| 179.93] 190,65| 192.76) 185.71 142.77] 146.90] 151.42] 157.18 158.24] 163.09] 186.00| 158.27| 151.201 146.50 
Indamaols ih ENE SE aay 8 113.38] 113. 111.94 128.20] 131.78] 139/15] 119.43] 117.95 153.17| 146.15] 151.15] 150.35] 144.14) 153.51] 175.30] 159.18] 146.45) 148.60 
ae aS) SA a) Me ee eS oy eh eS | ae] fol Hae) ol ae 
Standard.........-2.00000. 30.55] 130.11) 125.3 “3 : : : ; i 4 ; Y : 5.79| 146.42] 148.95 
Kanes City Life. OR eh eee 123.77| 140.75] 168.79| 167,20] 161.60} 164. 82| 178.72| 174.52} 189.83] 198.26] 173.22] 168.04] 187.39| 175. 62| 166. 92| 179.00 
UaFayette Life, Ind... .......... 116.19] 122.88] 122.96] 114.96] 109.93) 110.77 172.76] 164.26] 154.34] 146.12] 115.17| 158.63] 159.85| 159.58) 167.42) 161.25 
lana ise teeeretiteteeeees 165.31 144.21 157.29 189.51| 178.78] 178.20 164.89] 186.50} 197.53] 178.06] 118.36] 148.18] 153.49] 166.80] 157.68) 143.30 
Feake sian i .99| 166.45] 905.58] 174.35] 218.54 162.58] 148.64] 157.30] 166.26] 153.20] 170.54] 169.70) 166.20, 143.66) 123.09 
Manbattan.........2.000- 122.24] 150.65] 165.33] 459 49| 156 5.45] 107.56 
SORE! .24| 150.62 .33| 159. 49| 156.52] 163.02] 166.45] 107.56] 111.16] 109.12] 111.00] 112.62] 119.74] 134.56] 133.69] 132.50) 129.9 
Manufacturers, Can... 7 ; 56) 175.89] 182.40 
iemmepens, Can... : . ; j :50| 145.7: ioe ! : ; -41| 192.76) 175.89) 182.40 
Maseachusetts Mutual. ...... . : : 08 15 56) 143.37 “93| 183.08] 158.75| Let. 50 
Mamachusets Mutual. ............. 8 11.40] 116 : ; 85} 139. ; 33 -23| 153.05} 158.75] 161.50 
Michigan Mutual... 0.22... 75. 09. 56. "9% "86| 322. ‘5 “0! :30| 154.41) 158.43) 155.25 
Midland, Mo..........2... 29. 2 25| 10: 50.58) 169.35] 232.32) 236 55 74.83 | 177.91) 472.73 
Midland Mutual................... ry ry 46 8°24| 182.56 1 3s K 179.50] 186/99] 189.01] 16:88 
Midland Mutual... ......... 2.2.02. 114.2 . 9.95) 111. 9.1 4.1 x 46) 108.2 .56| 182.12] 179.58) 17: 50| 189.92) 189.01| 182.85 
TOC CaaS ee erate 215.35) 22 ; -92{ 270.10) 244.39] 305.80] 310.30) 242.26) 318.60) 224.58) 193. .39} 192. 7. Ea .75| 177.50] 174.00) 172.65 
innesota Mutual... ..... 00... 5.17) 12 86] 122.76] 115.89] 119°99| 109. “55| 104.83! 173.40| 179.55| 179.34| 174.39] 166.00] 168.25| 168.98| 181.35) 178.87| 180.00 
tieeente Mutval 118.86} 122.76} 115.89} 119 109.62} 113.55) 17 179.55} 1 | 180 
Miner Sate SO 6.95] 12 -30] 127-47] 134.56] 143.80] 159.30] 166.93] 165.80] 171.50| 210.40] 216.34) 216.49] 206.63| 197.61] 217.68] 203.42) 208.42) 186.41) 178.30 
Natual Benefit.» sseseeeeeeeseee. 82.58) 85. 42] 84.65] 89.45] 98.20] 97/98] 87.03 88.34) 90.06) 156.13] 157.36) 155.63) 161.65] 158.28] 159.83] 168.64] 173.95| 174.54) 173.70 
Natal New York. .......2. 000200 -16| 83.84) 83.68] 104.63] 99.48] 87.24) 87.07} 84.26] 162.00] 164.10] 166.31] 160.96) 157.23] 160.93) 171.78) 171.24) 173.45) 171.25 
Mutual Trust. eee. wf 99] 154.09} 181.31] 167.51] 152'42| 150.84) 164.15] 155.70] 228.03] 206.55] 199.26] 187.08] 167.11] 175.49| 173.94) 186.10| 182.48} 162.20 
peal U 8 of A... : 71} 172.90} 155.80} 167.27] 182.58] 197.51) 196.52| 221.45] 136.43) 143.06] 143.09] 153.82) 150.09) 160,24) 140.17 160.19) 167.14) 171.73 
eee Ute Vi........ 0.6 -75| 105.60) 116.99] 126.23] 110.74] 110.75] 113.87] 112.35) 158.97] 161.04) 158.57] 164.04) 165.01) 16.00] 175.78] 176.05) 177.28) 170.45 
New Bogland.............00 2000002 33. : 6.92] 89.37] 108.85] 107.29) 98.15} 98.86] 90.46) 93.80] 131.57] 134.40] 134.50] 133.18] 141.53] 136.87) 152.13) 155.32| 164.10) 167.45 
Ne Vath ose cneicceseecceee. 65. : '37| 77.84| 87.16} 89.40] g2°36| 79.82| 81.44] 81.04 175.05 180.04] 181.72] 175.81! 176.01| 172.29| 176.58| 186.48) 189.08) 188.25 
farth American, (Canada) Nepean 130.86| 138.17! 153.47| 150.19| 171.11| 170.64] 157.20] 151.20| 153.62| 157.50] 183.22] 184.82, 186.67] 189.28] 184.05] 190.75| 196.10] 209.70| 196.20) 206. 10 
Neh american, Ill............ ro 172.70) 169.26) 167.34) 162.03) 184.34) 203. 40| 197.72) 209.63) 218.85) 176.78) 180.58) 181.79 180.15) 175.79} 175.54] 176.08) 179.10) 179.13) 180.09 
Penton icc ducn caters tos 5.62} 124.30] ......| ......{ 103.81] 102.13] 191.84] 127.65] 140.11] 138.75] 185.75] 217.92] ......| ......| 195.21] 212.10] 205.72) 197.25) 200.68) 183.15 
Northwestern Mutual 74.30] 75.68| 77.72| 74.4 9| | 
~ Mutant so scteaes 4.5 : ; 74.49| 87.44] 91.08] 35.80] 77.99 81.84] 83.78] 152.22] 156.00) 156.15] 156.72] 156.70) 158.41) 166.76) 174.80) 177.16) 175.40 
seer em A ae a A AR ae ae ae | al el tS 
RR Ra aa 167.68] 183.58] 186. 0.11) 155.01) 153.10) 200.63) 1°2.54) 175.06) 191.70) 250.25) 230. > i ene Brecker 
SER eee ae eat 67.68] 183.58] 186.40} 183.91] 192.77| 182.68| 187.90| 210.64) 206.10] 229.00 146.61] 113.55] 94.62} 96.42) 75.90] 19.49] 155.38) 112.58) 179.28) 167.40 
1 130.33 124.22] 134.52 130. 60] 126.08| 143.78] 147.60| 138.20} 126.64] 125.35] 200.66] 180.45] 166.64] 170.62) 170.49] 165.75) 169.68) 176.10] 175 15 178.09 
a 1 57.27| 148.80| 158.70) 158.95] 147.50) 147.45| 165.08) 195.35) 197.64) 207.15] 202.61) 196.40) 166.75] 187.15] 179.71) 182.77) 193.33) 205.60) 204 30} 210.15 
Peis Mutual... eeeeeeecee, | 114.89] 117.55! 132.27} 126.38] 125.09] 127.15] 131.92/ 140.56) 136.95) 138.30) 180.77 186.53} 185.79] 178.38] 168.06] 170.55] 171.02| 183.88, 183.95] 187.73 
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PERCENTAGES OF GAIN AND LOSS EXHIBIT FOR 


TEN YEARS—(Concluded ) 





































































































Percentage or ActruaL Expecrep Morratity. PERCENTAGE OF REsERVES RETURNED ON SURRENDERS. 
COMPANIES. 
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§ Averages comprise figures of all life companies more than five years in business and with more than $5,000,000 of insurance in force. 








DETROIT LIFE ADVANCES 
Company’s Writings Will Be Over $18,- 
000,000 This Year 


The production of written business by the 
agency force of the Detroit Life Insurance 
Company for the month of August was $1,- 
347,000 in the State of Michigan, according 
to Homer Guck, assistant to the president. 
This brings the total for the year up to $14,- 
974,000. 

The August production is $400,000 in excess 
of the production in August, 1924, and the total 
for the year, to September 1, is an increase of 
34 per cent over the same period last year. 
The record of paid-for business by the Detroit 
Life in August, 1925, was $1,236,000. 

“If our agency force maintains its present 
ratio of production for the remainder of the 
year, the Detroit Life writings in 1925 will 
total in excess of $18,000,000,” said Mr. Guck. 
“This is the very best evidence of the pros- 
perity and the healthful business progress in 
the State, for the reason that it is representa- 


tive, not only of Detroit, but of every section 
of Michigan.” 


Preparations for Meeting of Philadelphia 
Life Underwriters 


Preparations are going on apace for the first 
autumn meeting of the Philadelphia Associa- 
tion of Life Underwriters at the Bellevue- 
Stratford hotel on Thursday evening, Oc- 
tober 8. Speakers are being secured by a 
committee consisting of James M. Blake, 
Massachusetts Mutual, chairman; David W. 
Donley, Travelers; A. B. Kelley, Equitable of 
New York: Everett H. Plummer, Berkshire, 
and H. M. Taylor, Northwestern Mutual. The 
gastronomic portion of the meeting is being 
looked after by J. R. Montgomery, Phoenix 
Mutual, chairman; A. Morse Baker, Provi- 
dent; T. Dp, John Hancock; F. J 


Heenan, J 
Lynch, Samuel 


Metropolitan ; Ouerbacker, 














Equitable of New York; R. Spencer Plummer, 
Prudential, and Max G. Vincent, Connecticut 
General. Publicity is in charge of E. J. Ber- 
let, Guardian Life, chairman; O. F. Heyman, 
Northwestern Mutual; Hugh Kemp, Connecti- 
cut General; W. M. Solly, Continental Life, 
and J. E. Willing, State Mutual. Frederick 
G. Pierce will preside, assisted by Frederick G. 
Woodworth, chairman of the executive com- 
mittee. 


Agency Officers and Research Bureau to 
Convene Jointly 

The ninth annual meeting of the Association 
of Life Agency Officers will be held Tuesday 
and Wednesday, November 17 and 18, at the 
Edgewater Beach Hotel, Chicago, Ill. The 
general theme for discussion will be the “work 
of the home office agency manager (superin- 
tendent of agencies) and his assistants.” The 
Tuesday afternoon session will be given over 
to the life insurance sales research bureau—its 
place and possibilities in assisting the agency 
manager in the fulfilment of his duties. So 
much interest was shown last year in the dis- 


cussion of the job of the junior agency offi- 
cial that the Tuesday morning session will be 
devoted wholly to a consideration of the prob- 
lems of the assistant or junior agency manager. 


Junior Association of American Life 
Convention 


The Junior Association of the American 
Life Convention, organized in New Orleans at 
the annual meeting last year by James W. 
Stevens, II, vice-president and agency manager 
of the Illinois Life Insurance Company, and 
Ted M. Simmons, assistant superintendent of 
agents of the Pan-American Life, will hold its 
first meeting in Louisville at the time of the 
annual meeting of the American Life Con- 
vention. 

The Junior Association is composed of the 
junior officials of the members of the American 
Life Convention, its purpose being the ex- 
change of ideas pertaining to the betterment 
of life insurance, from both the standpoint of 
the home office and the field and the cementing 
of closer relationships among the younger men 
in the profession. 
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Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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WILLIAM THORNTON’S 
COMMENT 


Life Insurance Author Describes 
Publishing Activities of National 
Association of Life Under- 
writers 








UNFAIR COMPETITION PRACTICED 





Says It Is “Futile”? to Obtain Endorsement 
of Books from That Organization Un- 
less It Gets a ‘“‘Rake-Off” 

William Thornton, the well-known life in- 
surance man of Richmond, Va., and prominent 
insurance writer and author of “Short Lessons 
in Life Insurance,” has had personal experience 
with the competition activities of the National 
Association of Life Underwriters in the insur- 
ance publishing field. The opinions derived by 
him fromr his observation of the National Asso- 
ciation’s methods along this line, are contained 

in the following letter, just received: 


[To the Editor of THe Spectator] 


The publicity recently given to the activities 
of the National Association of Life Under- 
writers in the publication and distribution of 
certain books in competition with insurance 
publishing houses by several prominent and in- 
fluential insurance papers, it seems to me, is 
most timely. It is no secret to a number of 
writers on life insurance subjects, I presume, 
that it is a little worse than futile to try to 
get the National Association to endorse any 
book unless that organization gets a rake-off 
from the sale of the book. (I refuse to dignify 
the National Association’s demand by a more 
genteel characterization.) There must, how- 
ever, be thousands of life insurance agents in 
the United States who, although members of 
the Association, are utterly ignorant of the in- 
side workings of the New York headquarters. 
To all such, the articles referred to will prove 
most enlightening. I do not believe the major- 
ity of members of the Association will condone 
the actions of a small group of leaders. 

It may interest your readers to know how 
the texts were selected when the College of 
William and Mary inaugurated a life insur- 
ance course in Richmond two years ago. The 
educational committee of the local Association 
was asked to co-onerate with the college in 
arranging the curriculum. A meeting of the 
committee was called. At the appointed time, 
only Arthur Levy, just then completing his 
term as president of the Richmond Association, 
Dr. H. H. Hibbs, Jr., representing the College 
of William and Mary, and the writer, who had 
been chosen to teach the class, were present. 
T was asked to recommend texts. My one sug- 
gestion was the well-known William Alexander 
series, published hy The Spectator Company. 
Dr. Hibbs said that Dr. John A. Stevenson had 
been especially kind to him in outlining the 
course, by correspondence, and feeling under 
obligations to Dr. Stevenson, he would like to 
use at least one hook written by Dr. Stevenson. 
Selling Life Insurance,” published by Har- 
Pers, trom which publisher the National Asso- 
ciation receives royalties, was accordingly se- 
lected, Mr. Levy and I agreeing that the book 
Was a good one for the purpose we had in 
mind. Dr. Hibhs then suggested that mv lit- 
tle texthook, “Short Lessons in Life Insur- 
ance,” published hy The Spectator Company, 
'tom which the National Association does not 
receive rovalties, should be used also, as deal- 
ing with the basic fundamentals of life insur- 
ance. He remarked that “Short Lessons in 
Life Insurance,” however, had not been ap- 


proved by the National Association, to which 
Mr. Levy rejoined that anything bearing the 
imprint of The Spectator Company was abso- 
lutely all right. Accordingly, Dr. Hibbs and 
Mr. Levy adopted “Short Lessons in’ Life In- 
surance” for the William and Mary course. 


Several weeks later, on the day set for the 
opening of the class, Neil D. Sills, who was 
then a member of the Richmond Association’s 
educational committee, said to me, following 
a luncheon at which Williamr Alexander ad- 
dressed the Association, “By-the-way, Thorn- 
ton, I want to speak to you about the books 
to be used in the course. I have had some 
correspondence with Mr. Woods (referring to 
Edward A. Woods, of Pittsburgh, Pa.), and 
he is very anxious that we use the National 
Association’s approved books.” To this I re- 
plied that the committee had already selected 
the books, reminding Mr. Sills that he was not 
present at the meeting at which the selection 
was made. 


During the following summer, when plans 
were forming for the second class in life in- 
surance, which was offered by the Richmond 
University instead of the College of William 
and Mary, Mr. Sills said to me informally on 
at least two occasions, “the class must be con- 
ducted along different lines.’ Whether this 
had reference to textbooks or not, I cannot 
say, but the fact remains that the educational 
committee of the local Association did not con- 
cern itself about the question, and when the 
class opened, R. B. Harris, the director of the 
School of Business Administration, of which 
the life insurance class was a unit, asked me, 
as the instructor of the class, to suggest some 
available texts for the first term, which was 
to be devoted to a study of the fundamentals of 
life insurance. Mr. Harris was to be the final 
arbiter. I was very careful to name books 
published by several houses, my list having com- 
prised, as I now recall it. jyackson’s “Fasy 
Lesson in Life Insurance.” Alexander’s “What 
Life Insurance Is and What It Does,” Moir's 
“Agency Arguments and Principles of Life 
Insurance,” the “A. B. C. of Life Insurance,” 
and “Short Lessons in Life Insurance.” Mr. 
Harris. however, decided u.un Dr. Huebner’s 
“Life Insurance,” published by D. Appleton, 
saving “There is a good psychological reason 
for using a large book, like Dr. Huebner’s,” 
on the sale of which the National Association 
receives a discount. 

A number of years ago, I became a member 
of the local Association in the town in which 
[I was then living, and hence became a mem- 
her of the National Association. I have main- 
tained my membership because I believe that 
in this day organization grounded on the right 
kind of motive is essential to any immense 
business, such as ours. Whether the National 
Association of Life Underwriters ever puts its 
official stamp of approval on any contribution 
T have made, or may make, to life insurance 
literature most assuredly will not prevent me 
from continuing my membership. If my pub- 
lishers, or I, have to purchase such approval 
by contributing commissions from the sale of 
books, I do not want it badly enough to pay 
the price. Whether the National Association 
endorses what I write or not, I shall continue 
to urge agents to affiliate with it as long as I 
can see anything in Association membership 
justifying the expenditure of the annual dues. 

The raison a’etre of the National Associa- 
tion and its member local associations, as has 
already been pointed out, is the fostering of 
good practices among agents. There will 
always be a necessity for this, and it should 
he the chief aims of the Association to meas- 
ure up to this responsibility, and to dessemin- 
ate among the general public useful, accurate, 
and comprehensive information about life in- 
surance protection. 

Right now, for example, the National Asso- 
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ciation could more reasonably justify its exist- 
ence by a thoroughgoing campaign directed 
against the enormous tax imposed on life in- 
surance than by publishing textbooks, or sell- 
ing them to its members and to others. 

I believe there are thousands of life insur- 
ance agents who will commend THE SpEcTaToR 
and The National Underwriter for the expose 
they have undertaken in the matter under dis- 
cussion. 


; WILLIAM THORNTON. 
Richmond, Va., September 19, 1925. 





A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. 10-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH'C. BEHAN 
Superintendent of Agencies 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 
Organized 1851 











American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE, 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D.STRUDELL, Vice-President 
MORTON BIGGER, Secretary 
W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
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NEAL BASSETT, President JOHN KAY, Vice-President 


JANUARY Ist, 1925, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


ASSETS LIABILITIES 
$15,123,531.91 $8,536,871.80 $3,586,660.11 $6,586,660.11 
THE GIRARD FIRE AND MARINE INSURANCE CO., Organized 1853 
$5,474,032.20 $3,213,098.14 $ $1,260,934.06 $2,250,934.06 
MECHANICS INSURANCE CO. OF PHILADELPHIA, Organized 1854 
$4,175,490.93 $2,575,127.95 $600,000 $1,000,362.98 $1,600,362.98 
NATIONAL-BEN FRANKLIN FIRE ee CO., Organized 1866 
$5,252,813.31 $3,751,385.75 $ $501,427.56 $1,501,427.56 


HEAD OFFICES: NEWARK, N. J. 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


ny ll PA. 
DEPARTMENT OFFICES 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 
General Agents for Southern Territory: 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston. 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 


——— 


A. H, HASSINGER, Secretary WELLS T. BASSETT, Secretary 


NET SURPLUS SURPLUS POLICYHOLDERS 


PITTSBURGH, PA, 























FIDELITY axp SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR- 
ANCE, 








CAPITAL, $2,450,000.00 


ASSETS, $8,358,829.72 SURPLUS TO POLICYHOLDERS, $3,468,675.94 


Union Inpemnitry 
osteo, COMPANY s9 22 


New Orleans New York 





Full Home Office co-operation enables our agents to 
succeed. 
Desirable territory open to men of ability. 


ASSETS OVER SEVEN MILLIONS 
INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS 


The Capitol Life Insurance Company 
CLARENCE J. DALY, President. DENVER, COLORADO 




















A 100% Company for 100 Years 








Writing: FIRE 
and ALL Kindred Lines. 

















NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


GUSTAVUS B. HOLT, Specia! Agt. 


“OSEPH W. BECK, Special Agent 
72 Kilby Street, Boston, Mass, 


56 Richton Ave.. Detroit, Mich. 


FRANK G. PLA HUNT, 
Special Agent 
726 Racine Street, Milwaukee, Wis. 


W. £. RAY, Special Ageut 
Terre Haute, Ind. 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. | 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 











Great American 
Insurance Company 


aw NN k 3 
te ew Dor mn 
Company INCORPORATED -1872 Company 


STATEMENT JANUARY 1, 1925 


$12,500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21,338,962.19 


ET SURPLU 


1 4, 337, 235. 32 
48,176.197.51 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT PACIFIC DEPARTMENT 
CG. R. STREET, Vice-President GEORGE H. TYSON, Gen’! Agent 
W. L. LERCH, Manager 210 Sansome Street 
310 S. Michigan Ave., Chicago, Il. San Francisco, California 

BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Wnm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCGISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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NEW YORK SURVEYS 
Is Fire Prevention Week Worth While? 
_To ask a question like this probably seems 
a bit heretical, but that may be only an added 


reason for raising the question. In theory, 
Fire Prevention Week and any other week to 
celebrate any other old thing that you can 
mention is based on the idea of revival ser- 
yices in the church. That idea is that an extra 
stimulus applied at a certain time will effect 
some immediate good and possibly some con- 
tinuing good. So far as revival services are 
concerned, there is probably not as much faith 
in them today as there has been in the past 
decades. It is now accepted that the contin- 
uous, steady work is more valuable than a 
revival drive, so to speak. If that be true in 
this form of activity, might it not be true in 
regard to Fire Prevention Week. In other 
words, do we not need a more steady, continu- 
cus application of prevention to the problem 
than a week of more or less feverish activity, 
Undoubtedly the time has come to seriously 
consider whether the week business, not merely 
fire prevention, but of many cther things has 
not reached the limit of usefulness. 


What Is Burning?—Under this caption 
bulletins are being issued indicating the classes 
of business that burn. It should be borne in 
mind that this kind of statistical information is 
not, after all, of the highest value. It must 
be supplemented by some figures, if not abso- 
lutely exact, at least approaching it, showing 
the number of persons engaged in each busi- 
ness, The mere statement that certain classes 
of business have had fires, on its face looks as 
though it might be of some value. As a matter 
of fact, it is not of very much value. 

Why Sprinklers Sometimes Fail.—An ex- 
ceedingly interesting case as to what might 
have been a sprinkler failure but for the per- 
sistent diligence of the inspector in finding out 
the cause of the failure of the sprinklers to 
operate, is told by the Factory Mutuals in 
these words: “While making the usual sum- 
mer waterflow tests at a plant the inspector 
found that no water would flow from the tank, 
which constituted the primary supply for the 
sprinklers. The other water supply was from 


FIRE INSURANCE TOPICS 








the fire pump. All valves were examined and 
found open and the check valve in the tank 
line in order. Other tests indicated that the 
base of the tank drop was entirely obstructed. 
With the tank check-valve cover removed, and 
the tank valves wide open, no water came 
through. The clapper of the tank check was 
removed and the cover bolted on again. Then, 
with the valve in the tank riser closed and the 
three-inch drain between it and the check valve 
open, the fire pump was turned over at a pres- 
sure of 100 pounds. This forced two or three 
pails of scale out through the three-inch drain. 
With this obstruction removed, the clapper of 
the check in place, and the tank valves open, 
flow tests from the tank were 
made. All of these repairs were carried out at 
time of inspetcion and tank was placed in ser- 
About six weeks ago the 
tank was drained, and both the inside and the 
outside scraped and painted. Evidently when 
it came to removing the scale from the inside 


satisfactory 


vice before night. 


the painters thought it would be more economi- 
cal for them to get rid of the scale by allowing 
it to drop down the tank riser. A paint-can lid 
was included. The scale lodging in the elbow 
at the base of the riser became so hard that 
tank pressure was unable to move it. 


BOSTON AND VICINITY 

Fire Commissioner Theodore Glynn has 
come out for mayor of Boston, and is waging 
a rather strenuow's campaign, in which he 
promises to see to it that the firemen are prop- 
erly treated when he is elected mayor. Whether 
cr not he will resign as Commissioner 
during his campaign is a matter for speculation 
at present. His candidacy has been endorsed 
by the present incumbent of the office, James 
M. Curley. 

The annual golf tournament of the Insur- 
ance Society of Massachusetts will be held at 


Fire 


the Kernwood Club, Danvers, September 22. 
Attractive prizes have been offered for com- 
petition, and there will be a dinner in the eve- 
ning at which the oston 
Band will play. 

John J. Cornish of the firm of Field & 
Cowles has returned from a trip in the Medi- 
terranean. 


Insurance Company 


CRITICIZES BLUE GOOSE 





John Harding Deplores Excessive 
Festivities 





W. E. MALLALIEU’S COMMENT 





Grand Gander of Order Treats Situation 
Calmly 


[Special Dispatch from a Staff Correspondent] 

Cuicaco, Itu., September 22.—Immediately 
upon learning of the uncomplimentary refer- 
ence made by John Harding, president of The 
Union, to the annual dinner of the ancient 
and honorable Order of the Blue Goose, THe 
SPECTATOR wired to W. E. Mallalieu, Most 
Loyal Grand Gander of the Order, asking him 
for a statement. Mr. Mallalieu, who was in 
Texas attending the meeting of the National 
Convention of Insurance Commissioners, re- 
plied as follows: 

Datias, Texas, September 20.—Have seen 
no refere ce by Mr. Harding to the Blue Goose 
and do not believe he has criticized present 
policies of the Order. He has always been 
friendly and anything he may have said has 
doubtless been kindly and, on second thought, 
will be construed as being helpful to the Blue 
Goose and the great interests of fire insurance 
of which we are all a part. 

Mr. Harding, at the recent annual meeting 
of The Union in Montreal, remarked that the 
annual Blue Goose dinner had become virtually 
«a debauch and that if means to put it on a 
more dignified basis were not found, considera- 
tion would have to be given to discontinuing it. 
He said that he himself was a loyal member 
of the Order, from which he had derived much 
sood. 
upon that 
Mr. Harding felt it necessary to bring the mat- 
ter hefore The Union instead of taking it be- 
fore the Order in the shape of an open letter 
to Most Loyal Grand Gander Mallalieu or 


otherwise. 


It has been widely commented 


The facts are that the Western managers 
are feeling heavily the burden of expense 
which the annual meetings of the Blue Goose 
and the Northwest Association incur. They 
feel it even more heavily when the field men 
do not attend the meetings or listen to the 
speeches but remain in their rooms, getting no 
advantage from the money spent to bring them 
there. 








Rey 


REINSURANCE ONLY 


INTER: OCEAN REINSURANCE COMPANY 


Se - 


&5 


CEDAR RAPIDS, IOWA 














THE SPECTATOR 








Thursday 














The 
*‘World’s Greatest Nickel’s Worth’? 
tells the Hartford story 


The striking, two-color page advertisements of 
the Hartford Fire Insurance Company appear 
regularly in The Saturday Evening Post. The 
Post is the world’s greatest nickel’s worth— 
the most powerful aid to a Hartford agent. 

Hartford agents find that this advertising 
makes it easy to sell insurance and particu- 
larly easy to sell a Hartford policy. If you will 
look up the Hartford’s advertisement in this 
week’s Post, you will see why. 

This continuous advertising to property 
owners is one of the things that make a 
Hartford connection of ever increasing value 


to live local agents. 


HARTFORD FIRE| 
INSURANCE CO. 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 























SOUND SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co 


tgp Song N. HS) 





FIFTY-FIFTH 
PROGRESSIVE ANNUAL STATEMENT 
January I, 1925 


Cash Capital $$ 2250.000.00 
Assets 12.139,692.87 
Liabilities.except Capital-6,2 17,112.36 
SurplustoPolicyholders 5.922.580.51 























To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 
copy of 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALF” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enable them to sell some of the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 
Messrs. Phillips, Leibell & Fielding, 
attorneys-at-law, New York, say: 
‘“‘The booklet is very well written and undoubtedly 


should be of considerable value. Accept our compli- 
ments for its neat appearance and extent of the informa- 


tion contained in it.”’ 


$1.00 per copy 1000 copies—$490.00 
THE SPECTATOR COMPANY 


Insurance Exchange Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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c. A. LUDLUM HEADS 
UNION 


Cook County Adjustment Plan 
Adopted 


EXCEPTED CITIES GET ATTENTION 


Problem to Be Considered by Special Com= 
mittee Headed by John M. Thomas 
The Union came East for a president when, 
at its annual meeting in Montreal last week, it 
elected Clarence A. Ludlum, vice-president of 
the Home Insurance Company, New York, as 
it head. Mr. Ludlum succeeds John C. Hard- 
ing, Western manager of the Springfield Fire 
and Marine, who has been president for the 
past two years, a period during which the 
separation program was inaugurated and 
carried out to a now practically successful con- 
clusion, though not without serious difficulties, 
which were met and overcome under Mr. 
Harding's capable leadership. At the annual 
banquet, held in connection with the meeting, 
Mr. Ludlum, who presided, paid high tribute to 





CLARENCE A. LUDLUM 


the success of his predecessor in so trouble- 
Frederick B. Luce, Western man- 
ager of the Providence Washington, was 
elected vice-president, and Edward B. Hatch 


some a task. 


was re-elected secretary. 

The Cook county adjustment plan was car- 
tied and the establishment of a bureau only 
awaints action by the Western Insurance 
Bureau, which may be safely predicted accord- 
ing to reliable information. The plan will ab- 


solutely divorce the adjustment of losses fronr 


the producers and W. L. Lerch, chairman of 
the committee in charge, predicts that its adop- 
tion will mean a saving of many thousands of 
dollars, 

The ever-present excepted cities are to pass 
under the searching eye of a new committee, 
which will be headed by John M. Thomas, 
Western manager of the JEtna. With the 
separation problem largely past history, it 
would seem that the new committee should be 
able to produce results. The problem is not 
80 serious hut that it admits of solution, if the 
underwriters will but put their minds to it. 


The banquet was enlivened by three of the 
interesting after-dinner talkers in the 
business—Ernest Palmer, general manager of 
the Chicago Board; Cornelius J. Doyle,, asso- 
ciate general counsel of the National Board of 
Fire Underwriters, and President Edward 


Milligan, of the Phoenix of Hartford. 


most 





J. F. DONICA APPOINTED 
Becomes Secretary of ‘America Fore” 
Companies 
Ernest Sturm, chairman of the boards of 
directors, has announced the appointment of 
J. F. Donica, of Cedar Rapids, Iowa, who has 
been vice-president of the Farmers of Cedar 
Rapids, as secretary of all the “America Fore” 
companies. The appointment was made at a 
meeting of the boards of directors held last 

Thursday. 

J. F. Donica was born and reared on a farm 
near Bedford, Ind. After attending the In- 
diana State University three years, he accepted 
a position in 1897 as deputy recorder of Law- 
rence county, Ind., and three years later re- 
signed to engage in the abstract and insurance 
business as a member of the firm of Donica & 
Dye. 

Mr. Donica entered the services of the Con- 
tinental in 1903 as special agent in Wisconsin. 
In 1904 he was transferred to Northern Illinois 
and in August, 1905, was sent to Oklahoma as 
State agent. In 1912 he was again transferred 
to Iowa and at a later date Nebraska was also 
placed under his supervision. When the Farm- 
ers of Cedar Rapids was acquired by the 
“America Fore” Group, in January, 1921, Mr. 
Donica was made its vice-president, and was 
later made president. 

This position he held until January, 10925, 
when, in conformity with the plan for joint offi- 
cial supervision of the “America Fore” com- 
panies, he resigned as president of the Farm- 
ers, to which position Paul L. Haid was elec- 
ted, Mr. Donica then being made vice-presi- 
dent. 


Assets of Fire Insurance Companies 
in Canada 

Orrawa, Canapa, September 22.—While 
the past few years have scarcely been favor- 
able for the expansion of fire insurance assets 
in Canada, nevertheless such assets continue to 
show steady growth. Last year, 1924, the as- 
sets of United States companies in Canada, 
expanded by $2,714,329 to $34,323,156, and 
those of British companies in Canada by 
$3,666,272 to $55,233,286, while Canadian com- 
panies increased by $3,269,240, $41,702,524. 
If to these totals were added the Canadian in- 
vestments held at the home offices of many of 
these companies, it would thus be seen that 
the fire insurance companies play an important 
part among the leading institutional investors 
in Canada. 

As regards Canadian companies, their total 
assets at the end of 1924 reached $41,702,524. 
Of these assets $32,682,028 is invested assets 
comprising real estate, $2,801,254; mortgages, 
$2,986,606; bonds and debentures, $23,714,537, 
and stocks, $3,180,530. 
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J. J. SIMMONS ELECTED 
Chief of Fire Marshal’s Association 


OTHER OFFICERS NAMED 


Canadian Organization Represented at 
Meeting by George F. Lewis 

Datias, Tex., September 19.—Leaders of 

the Fire Marshals Association of North 


America met in joint session with the National 
Association of Insurance Commissioners when 
the two convened in conventions at San 
Antonio, September 14. This was the twen- 
tieth convention for the fire marshals. 

War was declared on fire from the Arctic 
Circle to the Rio Grande on the first day of 
the convention. The present and two former 
governors of Texas were on the platform when 
the gavel fell. Governor Miriam A. Ferguson 
aided in welcoming the visitors, she being the 
first speaker. 

Through George F. Lewis of Toronto, presi- 
dent of the Canadian Fire Marshals Associa- 
tion, Canada joined hands with the United 
States in the war on fire, and on the second 
day of the joint convention the campaign was 
widened to Mexico when Petronolio Romero 
Mota, Commissioner of Insurance for the Re- 
public of Mexico, took up the watchword of 
prevention. 

Stacey W. Wade of North Carolina, retir- 
ing president of the fire marshals, in speaking 
before that convention, first flung the gauntlet 
into the face of the flaming foe. He laid most 
of the blame for fires to carelessness and asked 
the co-operation of the public in reducing 
The real remedy, he and other speak- 
ers declared, lies in arousing the public to the 
enormity of their losses by fire, which state- 
ment is borne out by President Coolidge’s 
proclamation on another page of this issue. 

Mr. Lewis spoke on fire prevention as an eco- 
nomic problem of international importance. 
According to his figures, Canada’s annual fire 
loss of $600,000,000 is even greater than this 
country’s, and that sum is exclusive of forest 
fire waste, which has increased 100 per cent in 
ten years. 

Harold L. Miner, director of Conservation, 
DuPont Corporation, and Joseph F. Leopold, 
manager of the Southern Central Division of 
the United States Chamber of Commerce, added 
their facts and suggested remedies to the dis- 
cussion. 

On the second day the fire marshals heard 
Col. William Mitchell, Eighth Corps Area air 
officer, who insisted that the air power of the 
United States be no longer “farmed out” as 
an orphan in the asyium of the army or navy 
and that it be permitted to take a seat of 
equality beside those ancient branches of de- 
fense with one common overlord. 

Concluding their meeting, the fire marshals 
elected State Fire Marshal J. J. Simmons of 
Texas their vice-president and Chester E. 
Johnson, State Fire Marshal of Alabama, their 
new president. C. L. Toppings, State Fire 
Marshal of West Virginia, was elected secre- 
tary-treasurer. 


losses. 
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A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks’ Indemnity—Or- 
dinary and Industrial Straight 
Life Insurance. 


Home Office 


NASHVILLE TENNESSEE 











INSURANCE MEN 


GER General Agents, Solicitors, Auditors, 
Go, 
25; 4 


Inspectors or Adjusters are 
ELIGIBLE 
ane TO THE 





Iowa State Traveling Men’s Association 


“Oldest and Best’? 


Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November 1, 1925, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 





SHARING RESPONSIBILITY 


Many people place such implicit trust 
in their agents that the choice of the 
insuring company is left entirely in the 
agent’s hands. 


This is a great responsibility. And 
requires corresponding faith in the 
company that issues the policy. 


It is on this basis that the Liverpool 
and London and Globe has won so 
many staunch supporters in the agency 
field today. Through the prompt and 
fair settlements on every claim against 
the L. & L. & G., its agents have in 
turn gained the full confidence of 
their clientele. 
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We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 


pany. 
vestigate. All communications confidential. 


It will pay anyone interested to in- 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 














a HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 
President 


Managing Under. 
Fire Dept. 


Vice-Pres. and 
Secretary 
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EASTERN UNION MEETS 





Gathering Held at Montreal Last 
Week 





NOMINATING COMMITTEE CHOSEN 





Testimonial Resolution Adopted on Re- 
tirement of John B. Morton 

The fall meeting of the Eastern Union was 
held at the Mount Royal Hotel in Montreal, 
Canada, last week, and the business of the 
day concerned itself chiefly with committee re- 
ports and a discussion of the various problems 
before the organization. President Whitney 
Palache occupied the chair and, on behalf of 
the membership, welcomed to the gathering 
John Stokes, London manager of the Sun In- 
surance office, and John Stafford, Western 
manager of that organization in this country. 
The privileges of the floor were extended to 
these men and to Manager Cartlidge, who is in 
charge of the Western department of the 
Liverpool and London and Globe. 

The committee on co-operation, appointed to 
aid in bringing about harmony of practices be- 
tween the companies, reported that, during the 
summer months, it had been found impossible 
to hold meetings of representatives of affiliated 
and non-affiliated companies and that, while 
steps had been taken in the direction of accom- 
plishment, no definite program could be pre- 
sented until the annual meeting of the Eastern 
Union. If an actual report is ready prior to 
that time, or is not ready until afterward, a 
special meeting of the Eastern Union will be 
called to consider it. 

The report of the membership committee, 
submitted to the gathering, showed that A. G. 
Martin, member of record for the Northern 
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Underwriters Agency, had resigned that mem- 
bership but remains in the Eastern Union as 
member of record for the Northern of Lon- 
don. The membership of record resigned by 
him has been filled by the appointment of Rob- 
ert P. Barbour. — 

The application of H. M. Zweig, secretary 
of the Franklin National Fire of New York, 
newly formed by the National Fire of Hart- 
ford, was accepted and he was admitted to 
membership. 

Because the next meeting of the Eastern 
Union will be the annual gathering, President 
Palache named the following ex-presidents to 
form a nominating committee for the selection 
of officers: Edward Milligan, chairman, and 
Cecil F. Shallcross, J. A. Kelsey, H. A. Smith, 
William Hare, R. M. Bissel and James Wyper. 

Perhaps the chief act of the Eastern Union 
meeting was the adoption of a_ testimonial 
resolution paying tribute to the efforts of John 
B. Morton, now retiring. 


Insurance Year Books Published 
(Continued from page 7) 


with the names and addresses of parties fur- 
nishing the policies of respective companies ; 
short rate cancellation tables in use in various 
sections of the country; premiums and _ losses 
of individual companies in New York city for 
two years; statistics of fires in American and 
foreign cities; a list of State insurance officials 
and dates of next sessions of State legisla- 
tures; list of automatic sprinklers and their 
manufacturers; table showing premiums and 
losses in 1924 for the various classes of busi- 
ness—fire, ocean marine, motor vehicle, inland 
marine, tornado, hail, sprinkler leakage, riot; 
written and in National Board 
tables of risks, premiums, expenses, 
taxation, ratios, etc.; taxes paid by fire insur- 
ance companies in 1924; par, book and market 
values of insurance companies’ stocks, with 
dividend rates for twenty-five years; companies 
in the hands of receivers with the names of the 
latter; insurance in Canada, and tabulations of 
the home-office statements of British and other 
foreign companies for 1924. 

An important and valuable new feature of 
The Insurance Year Book Service for 1925- 
1926 is the privilege accorded subscribers to 
The Insurance Year Book, Life Volume, of re- 
auesting and obtaining special confidential re- 
ports upon life insurance companies, this privi- 
lege being included in the subscription price of 
$20 for the volume of the Year Book specified. 


risks force; 


losses, 


Tue Lire VoLuME 
The volume devoted to life insurance con- 
tains over 1300 pages of information which 
has been collated and compiled from authorita- 


tive sources. This volume naturally divides it- 
self into two sections; the first dealing with 
historical reports of the various companies, and 
the second with statistical data. The former 
section contains a running and readable ac- 
count of every old line life insurance company 
in the United States. This account includes a 
synoptical history of each organization, includ- 
ing details of its incorporation and such other 
features of its career as are of general inter- 
est, not only to those of the insurance world, 
but as well to the insurance buyer or investor 
in insurance stocks. In addition to the histori- 
cal data there is an analytic description of the 
company’s general administration and the rep- 
utation which it has achieved through its mtan- 
agerial conduct. This section contains infor- 
mation regarding the classes of insurance writ- 
ten, the basis upon which the different compa- 
nies value their policies, full lists of officers 
and directors, and a series of ratios which will 
permit the reader to form an opinion as to the 
underwriting management of the companies. 
The second or statistical section contains the 
statutory requirements of the several States 
and territories, giving a synopsis of the laws 
relating to the admission of life companies, as 





“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders....... 1,752,290 
Assets........... 4,543,938 














Has paid losses for 
over 50 years 





J.HARRIS LENKER, President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager. 


fair and prompt adjustment of losses 
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UNITED STATES 
FIDELITY AND 
GUARANTY CO. 


R. Howard Bland 
President 


A record of paying in twenty- 
seven years 1,333,440 claims 
in the amount of $111,366,-. 
728.67. This, after all, is the 
acid test. 


Home Office at Baltimore 
Net Premiums in 1924—Over $33,000,000 























GENERAL AGENTS 


The fire insurance agent who does 
not have a life insurance company 
contract is overlooking a nice in- 
come each year. Life insurance can 
be handled in your agency with very 
little additional cost which leaves 
practically all of the commission on 
life business a profit to you. 


For particulars in regard to our con- 
tracts address 


A. O. HUGHES, Vice-Pres. 


in charge of Agencies 


Farmers National Life Ins. Co. 
OF AMERICA 


401 S3. Michigan Ave., Chicago 











Thursday 


























A useful idea 


for argument. 
Try it. 





NINE good men 

out of every ten are not only afraid to die, 
they are afraid to live. They have a “fear complex”’ 
about as follows: ‘Die early—and my family might 
be helpless; die late—and my own latter days might 
find me helpless.”’ 


"THE tenth man 

isn’t atraid, because he has arranged to pay 
his debts and keep his children in school. He feels 
that his sins will be forgiven because he has lived up 
to his responsibilities to the best of his ability. 


ND that is 
the WHY of life insurance. It takes a lot of 


the fear out of life and death both. 


The Franklin Life Insurance Co. 


Springfield, Illinois 











STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE 33 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 
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Fire Insurance 








well as assessment organizations and fraternal 
orders. Canadian insurance interests are cov- 
ered in a special department showing the en- 
tire range of the business in the Dominion for 
five years. 

The vast business transacted by the life in- 
gurance companies of the United States is 
analyzed from every point of view in a very 
elaborate series of tables, permitting compari- 
sons of transactions from year to year. Among 
these tables may be mentioned the aggregates 
for each of the past fifty years; payments to 
policyholders and accumulations for their bene- 
ft: the growth of industrial insurance; divi- 
dends paid to stockholders, and tables of per- 
centages showing the rate of interest earned, 
expense rate, the terminations by surrender and 
lapse, for a period of twenty years. These 
tables are of much interest and are instructive 
to all engaged in the life insurance business. 

A valuable department of this volume of The 
Insurance Year Book is that bearing the cap- 
tion of Life Insurance History, which occupies 
130 pages. In that department are shown the 
fgures of all existing level-premium companies 
of the United States, numbering nearly 300, 
year by year for the past twenty years, and 
covering the principal items of their annual 
statements. 

The Life Insurance Compendium comprises 
asection of 158 pages and analyze the state- 
ments of the life insurance companies for the 
past year in a most comprehensive manner, and 
includes items showing the increases and de- 
creases from the previous year to such an ex- 
tent that the previous year’s statement may be 
readily calculated. As no State Department re- 
port covers all of the companies of the United 
States, the Insurance Year Book is the only 
publication that supplies full details of the offi- 
cial annual reports of every company, from 
the largest to the smallest. An important and 
desirable feature of The Compendium section 
of the Year Book is an analysis of the bonds 
and stocks owned by the various companies. 
Holdings of the various companies’ bonds are 
classified as to government holdings, munici- 
pal, railroad miscellaneous bonds 

The department of life insurance by States 
shows the transactions of the individual com- 
panies in each State and territory for the past 
year, and is a feature of great inerest, show- 
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2,225,000 employees. 














ing as it does the distribution of life insur- 
ance throughout the country. Separate statis- 
tics are given in this section for ordinary, in- 
dustrial and group insurance. 

Other important and valuable 
this volume include the gain and loss exhibit 
for 1924 retired companies, companies in the 
course of liquidation and in the hands of re- 
ceivers, life underwriters’ organizations, insur- 
ance classes, and list of actuaries. 

The Directory of Insurance Agents and the 
lists of Attorneys and Medical Examiners oc- 
cupy 258 pages. 

A department covering many pages is de- 
voted to important particulars relating to stipu- 
lated premium companies, assessment associa- 


features of 


tions and fraternal orders, the statistics cover- 
ing two years. The aggregate figures cf the 
United States companies embraced in this sec- 
tion follow: 


LecAL ReservE LiFE INSURANCE COMPANIES 
Prerasttli LOCERES 5.6. ins dow wiees $2,122,383,4 
Os TS oak sade nearads +x 2,702,770,0238 


Payments to policyholders... . 1,205,271,945 


Total disbursements 2 .cccicccwescnss 1,813,385,235 
PUCUIPERECE | AAROR eee oe Hoses ol ernalwes 10,394,034,380 
SHREDS. cc s/aorw cra ae siaistniee cimbata ane oes 595,184,238 
New husiness (group)... i... .-ss20. 850,421,256 
New business (ordinary)............ 9,301,477,191 
New business (industrial)........... 3,010,547,405 
Insurance in force (group).......... 3,194,576,412 


force (ordinary). 
force 


Insurance in 
Insurance in 


19,241,424,055 


11,8438,740,085 


(industrial)...... 


GROUP INSURANCE: 
What Are You Doing About It? 


Over 8,000 employers of the United States are carrying Group Insurance on the lives of 


A 
H “| This insurance covers whole groups of employees under a single contract without medical 
ioe) examination, in amounts varying from $500 to $10,000 peremployee. Includes total permanent 
‘4 disability without extra charge. 
Ay The demand for GROUP INSURANCE for employees of factories, stores and business con- 
Gen! cerns of all kinds is rapidly increasing. It has proved of value to those who have adopted it 
iy and others will take it up as soon as they learn of its usefulness. 
hy Our book on ‘“‘'GROUP LIFE INSURANCE” will gladly be mailed you without obligation. 
} r4 It will repay your careful reading. Because of our liberal contracts, sixty years’ experience, 
py unquestioned security and carefully trained personnel, the John Hancock Mutual Life Insur- 
{oh ance Company of Boston can effectively handle your group insurance. 
Voy) 
he | 
byl A STRONG COMPANY Over Sixty Years 
May in Business. Liberal as to Contract, Safe . 

and Secure in Every Way. Lire INSURANCE COMPANY 
OF BOsTOM, MASSACHUSETTS 
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ASSESSMENT LIFE AND FRATERNAL ORDERS 


Assessments and $206,034,207 


Total imcOMeEe ...cccccccccccccvcccsce 237,413,615 
Paid policyholders .........----+seee: 125,060,616 
Total disbursements ..........---e0- 170,361,237 
VGtal GHEE Woetecs cirndes es dee ones 595,226,559 
Weve HEGHIORS: ces ciiea casiceatnusegan 1,207,426,768 


force 13,011,807 
GONE os oc cw eeeee Se anies 10,399,069,490 


Certificates in 
Insurance in 


THe CaAsuaALty, SURETY AND MISCELLANEOUS 
VOLUME 

A valuable new feature of The Insurance 
Year Book Service for 1925-1926 is the Cas- 
ualty, Surety and Miscellaneous Insurance 
Monthly Bulletin, by which subscribers to The 
Insurance Year Book, Casualty Volume, wilf 
be kept companies,, 
examinations, 


informed as to new 
matters 


affecting casualty, surety and miscellaneous 1n- 


and other important 


surance companies, these bulletins being in- 


c'uded in the subscription price of $20 for the 
Book Sub- 


scribers are also entitled to special confidential 


volume of the Year specified. 
reports upon casualty, surety and miscellane- 
ous insurance companies, when requested. 

This volume, now issued as a separate book, 
is unquestionably the most comprehensive com- 
pilation ever published in the interest of the 
casualty insurance business. 
complete and 


In addition to the 


: rae . 
exhaustive exhibits in tabular 


(Continued on page 31) 
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Organized 1859 


WH NATIONAL LIBERTY 


i INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 


if Losses paid since organization over 62 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 











Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 


/ INSURANCE ISSUED : 
Fire Automobile if 
Tornado Windstorm {Kf 
Rent and Rental Values f : 











IT] LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 








MAN IN _ HIS HOME TOWN. THINK IT OVER! 





I 
HI 
iB 


— 
ane CE 


| 
| 
.S Ree 


Suan? aneet tenet Fammeeet Senet 
° o 


aR SITE | (sam 5 


Tourist Baggage 


Marine 





° 











2I 


















OD TELL THE WORLD IT NEEDS INSURANCE Wt 


SELLEGR AM 
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Issued Weekly in the Interest of the Agency Forces of 
Companies and General Agents 


Fhe Insurance Sellegram is published in THE SPECTATOR in this form for the use of Companies and General Agents. Permission te ce: 
circulate it among their Agency Forcer, as their own sales letter or house organ, will be granted upon request. - 
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To Our Agency Force: 


What does it mean to you to KNOW that you can write a DEPOSITORY 
BOND on EVERY BANK in your Town? That you can get it from RIGHT 
HERE just as QUICK as the mail can bring it? That there will be 
NO UNCERTAINTY; NO DELAY; NO WAITING? 


If those things mean ANYTHING AT ALL to you - AND OF COURSE THEY 
DO”- then "KICK IN" and keep us SUPPLIED with Financial Statements 
of all your Banks JUST AS SOON as they are published. 


THERE ISN'T ANY TELLING when a call for BANK STATEMENTS will be 
made. It MAY be tomorrow; NEXT week or NEXT month. The thing to 
do is WATCH your newspapers - GET the statements AS SOON as they 
are published - and furnish us with THREE COPIES of each. 


REMEMBER, we don't want these statements JUST ONCE - we want them 
EVERY TIME they are printed - whether THREE, SIX or TEN times a year. 


If we can KEEP OUR COMPANY SUPPLIED with the financial statements 
of YOUR BANKS, we can keep here on file - PROVIDED THE STATEMENTS 
ARE SATISFACTORY TO OUR COMPANY - the NECESSARY authorization to 

issue DEPOSITORY BONDS FROM THIS OFFICE AS AND WHEN YOU NEED THEM. 


This method, FOLLOWED THROUGH WITH THE RIGHT KIND OF A SWING, will 
save ALL trouble, delays and annoyance, that MIGHT be incurred if 
it were necessary to get the authorization from the Home Office in 
some case where they had not already been furnished with the neces- 
sary statements. It is CASES JUST LIKE THESE that are ALWAYS IN 

A HURRY. Let's PREVENT dissatisfaction and UNCERTAINTY as regards 
DEPOSITORY BONDS by being READY when the Banks NEED US, OUR SERVICE 
AND OUR BONDS. 

Just as SOON as we get the NECESSARY AUTHORIZATION from our Company, 
we NOTIFY YOU that we can WRITE BONDS FOR SO MUCH ON SUCH AND SUCH 
A BANK. This information gives you the OPPORTUNITY to call at the 
Bank and IMPRESS YOUR SERVICE upon them. They KNOW you are ready 
to serve, AND THEY'LL CALL WHEN THEY NEED YOU. 


Yours right along, 


Lierdeg 


Miscellaneous Insurance T H E S PECTATO R Thursday 
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NEW OFFICERS ELECTED 





Robert M. Sweitzer Heads Interna- 
tional Claim Association 





STORY OF CLOSING SESSIONS 





Paper on Claims to Be Drawn Up—Action 
Based on Discussion by Dr. John 
B. Jack 

MontreaL, CANADA, September 18.—The 
banquet of the International Claim Association 
was held in the Mount Royal Hotel last Tues: 
dav evening with Robert M. Sweitzer in the 
chair. The speaker of the evening was the 
Honorable L. Athanase David, K. C. Provin- 
cial Secretary of the Province of Quebec, who 
heartily welcomed the delegates to his Prov- 
ince. Mr. David asked them to look closely at 
Quebec while here and they would find that it 
is a place where labor troubles are practically 
unknown, where the fullest personal liberty is 
allowed, and yet where the greatest respect for 
constituted authority, whether civil, political, 
or religious, exists. He credited this to the 
traditions of the country, religious teaching in 
the schools, and the respect for minorities. He 
made a strong plea for moderation, tolerance, 
and the fullest possible regard for the rights 
of minorities. He claimed that where a minor- 
ity, no matter how small, is discontented, tha‘ 
country is not in a truly prosperous condition. 


WEDNESDAY MorNING 

The meeting of the Association convened at 
10 o'clock, with the president, John P. Bennett, 
assistant secretary of the United States Cas- 
ualty Company, New York, in the chair. Rob- 
ett R. Harrold gave the report of the com- 
mittee for the revision of the attorney and 
adjusters’ directory; the report for the com- 
mittee of the year book was also presented. 

The speaker of the morning was Dr. John 
B. Jack, chief surgeon of the C. B. & O. R. R.. 
and general insurance examiner, Chicago. Dr. 
Jack did not read a set paper, but answered 
questions put to him by the delegates. These 
queries covered may aspects of the medical 
side of insurance claims, and the answers given 
by Dr. Jack were of creat interest to his audi- 
ence. The field covered included explanations 
of various causes of sudden and violent death, 
the validity of certain claims for total disabil- 
ity benefits, hypothetical cases, and doubtful 
claims, 
It was decided to draw up a paper embody- 
Ing the questions and answers given by Dr. 
Jack for the use of the claims departments of 
the various interested companies. 
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ELECTION OF OFFICERS 

The meeting then proceeded to elect the fol- 
lowing officers for the coming year: 

President—Robert M. Sweitzer, chairman, 
board of directors, Illinois Commercial Mens 
Association, ‘Chicago, III. 

Vice-President—H. P. Gallaher, 
superintendent, bureau of inspection and re- 
vision, Mutual Life Insurance Company, New 
York, Ne ¥. 

Secretary—L. L. Graham, Kansas City, Mo. 

Treasurer—F. L. Templeman, manager, ac- 
cident and health claim department, Maryland 
Casualty Company, Baltimore, Md. 

The new executive committee is composed 
of S. F. Hill, J. P. Bennett, R. E. McGinnis, 
Frazer B. Wilde and A. R. Beam. 


assistant 


D. M. FERRY, JR., ELECTED 
Made President of Standard Accident to 
Succeed the Late Lem W. Bowen 
Dexter M. Ferry, Jr., who has been vice- 
president of the Standard Accident Insurance 
Detroit for the 
years, was elected president last week to oc- 
cupy the post left vacant by the recent death 


Company of past eighteen 








D. M. Ferry, Jr. 
of Lenr W. Bowen. As _ vice-president, Mr. 
Ferry has taken a very active part in the 


development of the Standard Accident, prin- 
cipally by reason of the fact that Mr. Bowen’s 
many other interests took up a large portion 
of his time. 

Mr. Ferry, in addition to his new duties as 
president of the Standard Accident, is presi- 
dent of the Michigan Fire and Marine and is 
one of the owners of the D. M. Ferry Com- 
pany, a seed supply house in Detroit. He is 
an experienced executive whose knowledge of 
business affairs applies to commerce as well as 


to insurance. 








CASUALTY, SURETY AND MISCELLANEOUS 


CHARGES VIOLATION 





New York Department Acts Against 
Atlas Auto Owners Association 





“SERVICE CONTRACTS” INVOLVED 





Allegation Made That Instrument Pur- 
ported to Be an Insurance Policy 

The New York Insurance Department has 
taken legal action against the Atlas Automobile 
Owners Association, Inc., of New York city, 
and is investigating the charge that officials 
of this concern solicited automobile owners 
with a “service contract,” the charge for which 
was said to be $48.50. It is alleged that the 
contract stipulated that the holder be granted 
what was claimed to be an insurance policy 
whose aggregate coverage purported to be 
$1000. 

P. H. Cameron is president of the Atlas 
Automobile Owners Association and the secre- 
tary is C. F. Hansen. The coverage offered in 
the final contract was supposed to include fire, 
theft, loss of use, public liability, property dam- 
age, collision, windstorm and tornado, trans- 
portation and explosion. The policy contract 
was alleged to be issued through United States 
Managers American Lloyds, Chicago. The 
American Lloyds is not admitted to business 
in New York and the Atlas Automobile Own- 
ers Association is not licensed to transact in- 
surance. 

At the instigation of the New York Insur- 
ance Department, a summons was obtained 
calling upon Mr. Cameron to appear in Fed- 
eral Court on charges of v%olating the insur- 
ance laws of New York State. The case, at 
present, has been adjourned until September 28. 


Traffic Rules Effective 

St. Louts, Mo., September 22.—Gratifying 
results have been obtained both in the reduc- 
tion of traffic accidents and the speeding up of 
public carriers—street cars and motor busses— 
by the enforcement of the down-town parking 
laws in St. Louis which prohibit all parking be- 
tween 7 a. m. and 10 a. m. and 4 p. m. and 6 
p. m. in the down-town congested district. This 
information is given in a report compiled by 
the St. Louis Safety Council. 

Traffic accidents involving the People’s Mo- 
torbus Company have fallen off 50 per cent 
since June 23 when the rules went into effect. 
The United Railways Company reports a de- 
crease of 3324 per cent in car accidents in the 
affected zone, while cars have gained fifteen 
minutes on each round trip during the rush 
hours. bea 
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Home Office Buildings 





Capital, Surplus and Reserve over $11,000,000.00 


Besides its 20 major lines, many special 


and side coverages are written by the 
Maryland (Casualty Company 


Baltimore 


Casuaity Insurance and Surety Bonds 


Good Territories Open For Representation 





























HOME OFFICE: NEW YORK 


CASUALTY INSURANCE 
FIDELITY AND SURETY BONDS 


i-ven as history repeats itself, so year after 
year observance of ‘“SROYAL” ethics per- 
petuates an unchallenged insurance record. 





























VotuME II LE ROY, OHIO No. 2 








Editorial | Ohio Farmers agents are hold- 
eae : ing two mighty good meetings 
Far ae & Ae topic this month. New Jersey agents 
this month and in spite of the | wil he at the Seung Breed 


present tendency to make it a ‘Country Club of Morristown on 
sideline, we intend to feature it. | 'Sept. 17, while the New Eng- 
Fire insurance, as written by Janders will convene at the 
the Ohio Farmers and other good Country Club of Worcester, Mass., 
companies, is essential to the | on the 15th. 
economic structure of the United | S. A. Lockwood, Ohio Farmers 
States. It would be difficult if not | representative at Freehold, N. J., 
impossible to carry on trade and |jg president of his Association. 
commerce, building operations, | James L. Case, former president 
and the purchase of automobiles, |of the National Association of 
without the indemnifying guar- |Insurance Agents, leads the New 
antees of fire insurance. England Association. 





And so, fire insurance deserves 
the earnest attention of every| Residence inventories and cus- 
agent. It still is necessary to all | tomer’s expiration books will help 
who own property; it still fur-|you sell Ohio Farmers fire insur- 
nishes the steady, dependable |ance. If you want some, write 
income to most agencies; it still | jto the advertising department at 
is the backbone of insurance. |Le Roy, Ohio. 
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CRIME SITUATION 





St. Louis Voters Petition Governor 
for Aid 





INSURANCE LOSSES HIGH 





Citizens Charge Police with Wasting Time 
on Trivial Offenses 

Sr. Louis, Mo., September 21.—Insurance 
companies covering burglary and hold-up lines 
in St. Louis, Mo., are face to face with the 
most serious situation they have ever con- 
fronted. Several have greatly curtailed their 
operations and some have practically aban- 
doned the field. 

Apparently the police department is having 
difficulty in coping with the situation. Daily 
payroll robberies are common and newspapers 
editorially are clamoring for more efficient 
protection. 

The loss ratio is mounting skyward week by 
week and unless there is a decided change for 
the better no insurance company will make 
any money on burglary or robbery insurance 
in St. Louis this year. 

The series of daring crimes was climaxed 
this week by two robberies that netted the 
bandits $43,284.66 in cash and jewelry. Many 
lesser crimes greatly added to the total loss. 

The list of households entered by burglars is 
too lengthy for publication. Highway robbery 
has become a conventional offense, and auto- 
mobile owners of the city fear to depart from 
the main boulevards as in recent weeks many 
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Statement as of 
December 31, 1924 


(Condensed from Statement of 
US. Treas. Dept.) 
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1,225,000 
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Twelve Years of Steady Growth 
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to Both Patrons and Agents. 
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have been robbed of their machines on off- 
streets and in public parks. 

To add to the confusion and helplessness of 
the inhabitants of the city the police depart- 
ment, since last April, has concentrated on the 
enforcement of the State’s prohibition law and 
also on the statutes covering gambling. 

Citizens are stopped at all hours by plain- 
Many homes 
have been entered by the authorities and in 
several! instances police officers are said to 


clothes officers and searched. 


have gained entrance to private homes while 
the family was away. 

Concentrating on these petty cases, the po- 
lice department is not large enough to cope 
with major crimes. On some days 200 and 300 
officers are tied up in the courts to prosecute 
such offenders as drivers who failed to have 
a tail light burning or persons suspected of 
violating the prohibition law. 

Conditions in the city have become so acute 
that approximately 100,000 men and women 
voters have signed petitions asking Governor 
Samuel A. Baker for relief. The petitions re- 
quest that the police department get back to 
normalcy and endeavor to break up organized 
banditry rather than interfering with the lives 
of law-abiding men and women. 


INVESTIGATE DISCRIMINATION 
Philadelphia Surety Underwriters Act on 
Bond Written by Realty Corporation 
A special committee has been named by the 
Surety Underwriters Association of Philadel- 
phia, under the direction of President Edward 
Hoopes, to investigate the problems alleged to 
have arisen because the United States Realty 
Corporation of New York is said to have be- 
come surety for the George A. Fuller Com- 
pany, also of New York, which has contracted 
to build a section of the Philadelphia Art 

Museum at a cost of $2,793,518. 

It is stated that surety companies desirous 
of writing contract bonds in the Quaker City 
must post the sum of $100,000 to make them 
eligible. This the United States Realty Cor- 
poration, it is claimed, has not done and {n- 
vestigation fails to find it licensed to transact 
a bonding business either in New York or in 
Pennsylvania. 

The special committee appointed by the 
Surety Underwriters Association is composed 
of H. J. Latta, general agent of the bonding 
department of the Globe Indemnity, as chair- 
man, together with the following members: A. 
J. Miller, of the Atna Casualty and Surety, 
and L. E. Exline, of Herman Hoopes, Inc. 

The investigation is to be made to deter- 
mine the degree of discrimination involved in 
permitting an unlicensed surety to stand behind 
the contract for the Art Museum construction, 
particularly when this surety is not a company 
engaged in the surety bond business. 


Pittsburgh Surety Association Meets 

The first annual picnic of the Pittsburgh 
Surety Associa’‘on was held at The Pines, a 
road house near that city, last week. Enter- 
tainment and a ball game were features. 
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MISSOURI COMPENSATION 








President of American Federation of 
Labor Sends Out Letter 





WANTS ACT SUSTAINED 





Calls Employers’ Liability “Archaic and 
Inhumane System” 

William Green, president of the American 
Federation of Labor, in a letter sent to all the 
local unions in Missouri, appeals for support 
to sustain the workmen’s compensation act 
passed by the last legislature which prominent 
damage suit lawyers with the assistance of 
some radical labor leaders have succeeded in 
suspending until the general elections of No- 
vember, 1926. 

At that time the proposition of sustaining or 
rejecting the law will be passed on by the 
voters of the State. 

President Green, in his letter, points out that 
the measure, prior to its passage, was endorsed 
by the Missouri State Federation of Labor, 
adding that it is surprising, in view of that 
situation, to note that much of the opposition 
against “this humane legislation comes from 
alleged representatives of labor.” 


Continuing, President Green wrote: 

The opposition is not based upon what is 
good for the workers. Instead it seems those 
opposed to it seek to maintain archaic condi- 
tions which have prevailed for many years and 
leave the workers and their families unpro- 
tected. We are wonderiag whether those who 
thrive on damage suit business are not the ac- 
tive agents behind the opposition. 

It is not claimed by any friend of the act 
that it is perfect, or that it meets with the 
high standard set by organized labor in the 
enactment of workmen’s compensation legis- 
lation. Even though this may be true, it repre- 
sents the establishment of the principle of 
workmen’s compensation in Missouri. It is a 
start in the right direction. 

No effort should be spared to substitute the 
principle of compensation for the archaic and 
inhumane system of employers’ liability. This 
old system profits only the private insurance 
companies and ambulance chasing lawyers and 
does incaluable harm to the wage-earners, their 
families and the public generally. 

The Central Trades and Labor Union of St. 
Louis has approved Mr. Green’s letter and 
unanimously voted to work in behalf of the 
compensation act. The opposition is led by 
Maurice Cassidy, secretary of the Building 
Trades Council of St. Louis. 





Percy C. Clark Appointed by Hudson 
Casualty 

Percy C. Clark, whose offices are at 60 Hill- 
side avenue, Tenafly, N. J., has been appointed 
general agent to represent the Hudson Cas- 
ualty Company, Jersey City. Mr. Clark, one 
of the best known agents in his territory, is 
president of Maxon & Clark, having headquar- 
ters at 89 William street, New York city. The 
Tenafly agency produces a substantial volume 
of business and the new connection is expected 
to prove of benefit both to Mr. Clark and to 
the Hudson Casualty. 
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MISCELLANEOUS 


CASUALTY REINSURANCE 


(Including the Accident & Disability Features of Life Insurance) 


We provide an unexcelled and comprehensive service through which our Treatyholders 
increase their carrying capacity without increasing net exposure, transacting additional 


business at an assured profit. 





CHICAGO 
INSURANCE EXCHANGE 
JACK WOODHEAD 


S INDEMNITY CORPORATION 


E.G TRIMBLE, PRESIDENT. 


LOS ANGELES NEW YORK 
719 DETWILER BUILDING 80 MAIDEN LANE 
LOUIS de 8S. FULLER EHMANN & COMPANY 
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Concord 


What Do You Sell? 


Service, Company, or Policy 


All three are iniportant, of course. But to 
our mind the policy is especially so. If you 
agree that the actual contract itself is deserving 
of careful attention and comparison on the 
part of the agent, we invite you to consider 
seriously the United Life policy, ‘‘A Policy 
You Can Sell.” 


Any natural death. ..... .scccccece $5,000 
Any accidental death..... ...ese0. 10,000 
Certain accidental deaths... -...... 16,000 


Accident Benefits $50 per WEEK. 
Also Disability Income, Waiver of 
Premiums, etc. 





ALL IN ONE POLICY 











If there is an opportunity open in your town, 
our Vice-President, Mr. Eugene E. Reed, will 
tell you all about it. Writehim direct—and 
directly. 


AND ACCIDENT INSURANCE COMPANY 
New Hampshire 


Inquire! 
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UNITED LIFE ns 


AGN 


Home Office: DAVENPORT, IOWA 





Writing Casualty Insurance 
I Fidelity and Surety Bonds 


—which ? 
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HONOR W. R. C. KENDRICK 


lowa Commissioner Made President 
of National Convention 








LAST. DAYS’ SESSIONS 





Urge Substitution of American Ultimate 
for American Experience Table 
of Mortality 

Datias, TEXAS, September 19——On Friday, 
the concluding session of the meeting of the 
National Convention of Insurance Commis- 
sioners was held at San Antonio and was fea- 
tured by the election of officers, an event which 
brought out some sectional feeling between 
representatives of the various parts of the coun- 
try. As was forecast in THe SpecraAtor for 
August 6, W. R. C. Kendrick, Insurance Com- 
missioner of Iowa, was elected president of the 
convetnion. T. M. Henry, Mississippi Commis- 
sioner, was made first vice-president; T. N. 





Hon. W. R. C. KENpRICK 


Baldwin, Jr., District of Columbia, became sec- 
ond vice-president, and, by acclamation, Col. 
Joseph Button, Virginia solon, was again 
elected secretary. 

Thomas S. McMurray, Jr., Commissioner of 
Indiana, was chosen chairman of the executive 
committee, membership in which is composed 
of the following officials: Harry L. Conn, 
Ohio; A. S. Caldwell, Tennessee; F. M. Julian, 
Alabama; Jesse G. Read, Oklahoma; Will 
Moore, Oregon, and S. A. Olness, North Da- 
kota. 

On the fourth day of the Commissioner’s 
meeting James A. Beha, of New York, urged 
the substitution of the American ultimate table 
for the American experience table of mortal- 
ity because of the increase in human life 
expectancy in the States, asserting that it would 
also more properly show life insurance com- 
panies’ financial condition. 

Commissioners Clifford Ireland of Illinois 
and Harry L. Conn of Ohio also spoke in favor 
of the proposed mortality table change, which 
Was first proposed Tuesday in a paper by Wil- 


liam M, Corcoran, actuary of the Connecticut 
department, ; 


Acting on the suggestion of former governor 
Pat Neff to “come and see” for themselves 
something of the wonderful possibilities of 
Texas, the Commissioners made a tour of the 
Lower Rio Grande Valley of Texas Wednes- 
day, and on Saturday, urged by the people of 
Dallas, they visited the North Texas metrop- 
olis, where they were lavishly entertained by 
the Chamber of Commerce. 


CORWIN McDOWELL DIES 
President of Eastern Casualty Stricken 
While Making an Address 
Corwin McDowell, president of the Eastern 
Casualty Company of Boston, died last week 
in Worcester, Mass. Mr. McDowell was 
stricken while making an address before the 
agency convention of the Ohio Farmers Insur- 
ance Company, in session at the Worcester 
Country Club, and died a few minutes later. 


Fall Golf Tournament of Casualty and 
Surety Club 

The fall golf tournament of the Casualty 
and Surety Club of New York was held on 
Wednesday of last week at Briarcliff Lodge, 
Briarcliff Manor, N. Y. E. A. St. John, presi- 
dent of the club, presided over the dinner 
meeting which followed the contests and at 
which the prizes were distributed to these 
winners: 


A. Duncan Reid Trophy—W. B. McIntosh 
of the Royal Indemnitey Company wone the 
right to have his name inscribed on the trophy. 

President’s Trophy—W. G. Falconer of the 
Norwich Union Indemnity Company. 

Class A, 36 Holes, Low Net—First prize, 
S. V. Bogert of the National Surety Company. 
Second prize, A. D. Edwards of the London 
Guarantee and Accident Company. 

Class B, 36 Holes, Low Net—First prize, 
W. B. McIntosh of the Royal Indemnity Com- 
pany. Second prize, Carl M. Hansen of the 
General Reinsurance Corporation. 

Afternoon Round—First prize, J. C. Mont- 
gomery of the Utilities Mutual Insurance 
Company. Second prize, G. P. Bartenfeld of 
the Indemnity Insurance Company of North 
America. 

Company Trophy—First prize won by Hart- 
ford Accident and Indemnity, Charles Berlin 
and W. D. Driscoll. Second prize won by 
Norwich Union Indemnity, W. G. Falconer 
and H. P. Jackson. 

Best Ball Twosome—First prize won by 
Charles Berlin and W. D. Driscoll of the Hart- 
ford Acicdent and Indemnity. Second prize 
won by J. J. Palley and E. W. Lang of the 
London Guarantee and Accident. 

Kickers’ Handicap—First prize, Ralph G. 
Seiler of the National Surety. Second prize, 
L. J. Feistel. 

Old Boy’s Trophy—A. G. Ellms of the 
Ocean Accident and Guarantee won the right 
to have his name inscribed on the trophy. 





R. I. Daniels Becomes Texas Commissioner 

R. I. Daniels of Victoria, Texas, district at- 
torney of that district, has been chosen to fill 
the post of Insurance Commissioner which will 
be left vacant by Judge J. M. Scott, who re- 
tires on October 1. Mr. Daniels is generally 
referred to as a man of unusual qualifications 
and his appointment to this important position 
is said to be auspicious. 
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EQUITABLE 


LIFE & CASUALTY 
INSURANCE CO. 


Specializes in HEALTH 
and ACCIDENT IN- 
SURANCE with En- 
tirely New Features 
which PLEASE. 


And is looking tor 
Agents in ILLINOIS, 
and District Managers 
in CALIFORNIA and 
KENTUCKY who 
Can and Will Produce 
Business. 


€ 


Such Men Will Receive 
Large First and Re- 
newal Commissions. 





Address Casualty Department 


360 N. Michigan Avenue 
Chicago Illinois 
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American National Insurance Company 


OF GALVESTON, TEXAS 


W. L. Moody, Jr., President 


Shearn Moody, Vice-President 


W. J. Shaw, Secretary 





FINANCIAL STATEMENT, DECEMBER 31, 1924 





ASSETS 

Read State Wied << ose ss cin'e0 6 500.0640 leer $1,087,812 .90 
RRR COORG 555 5 savin. oe ing ain win oe SWS ee 6,890,667 .38 
Gollateral Toa <o:65 0. coco sccccs sb sewesede's 28,000 .00 
Loans on Company’s Policies. .............e. 1,935,186 .95 
RET) UCL Ot Cc (a a er 7,553,434 .10 
Ra ea BEES oo oe soe so iw 4.6 eS « ie si wlond arerasbe aie 1,684,481 . 
Certificates of Deposit... ...ccccscercec cee’ 38,750. 
Interest Due and Accrued...................- 380,532 .96 
Deferred and Uncollected Premiums (Net)..... 453,620. 
Unearned Fire Insurance Premiums........... 1,413 .07 

MIGCAN RGSS 2 5 a0 ao ae doe aadadewareie $20,058,899 .07 


LIABILITIES 
Net Reserve (American Experience Table) 3 and 
SOB eIAeent concern sei nc islets ee ore $16,388,279 .45 


Reserve for Death Losses in Process of Adjust- 


Gains Made During 1924 


Increase in Insurance in Force..... 


INSURANCE IN FORCE DECEMBER 31, 1924.... 


ment or Adjusted. and Unpaid... ....6.0.< 191,769 .07 
Reserve for Taxes and Depreciation.......... 167,652 .47 
Mascellaneons Tiabilities... 5 6.5 Gece ocisisies's. ss! 199,680 .52 
WADIA StOC S66 ace eiseracaracseiahexonats $1,000,000 .00 
Assigned Fund and Surplus...... 2,106,517 .56 
Surplus Security to Policyholders............. 3,106,517 .56 

Potal Wrapibiesis.<.:< sc w eae acid weewes $20,053,899 .07 
Rie eae e ae ee Dae Ree $37,030,018.00 
ER PNT epee een eT 2,983,310.58 
237,346.11 

eed cve ecleee maces Makers eee $252,067 ,422.00 


Ordinary Life, Industrial Life and Accident Insurance to Meet the Requirements of Every Insurable Person. 
TOTAL PAID POLICYHOLDERS SINCE ORGANIZATION 306 cccccccssvetesdusdesevenes $16,354,307.56 


gg 8 rr ror ee: eee 


Sit aah 5a ale RARE RERS GATORS NR eee $20,053,899.07 


Operates in Twenty-two States, the Republic of Cuba and Territory of Hawaii 
GROSS INCOME AVERAGES, $754,650.00 PER MONTH 











The Prosperous Agent 
By William Alexander 


The carpenter does his work with plane and saw. 
The blacksmith with hammer and anvil. But the 
insurance salesman works without tools. He em- 
ploys his mind on the minds of other men. Hence 
the importance of making the most of his mental 
equipment. ‘The little book entitled ‘The Prosper- 
ous Agent”’ deals with this subject in a practical way. 
It tells how the life underwriter can read his own mind 
and understand the minds of other people. It tells 
how his mental faculties can be developed and utilized 
in such a way as to increase his efficiency and con- 
sequently his earnings. 








PRICES: 
Cloth Binding, $1.50 Paper Binding, $1.00 
Discount in Quantities 








The Spectator Company 


New YorK 


CHICAGO 











1923-1925 SUPPLEMENT 


THE INSURANCE LAW of NEW YORK 


By AMASA J. PARKER, Jr. 
of Albany, N. Y. 


This book contains the amendments made by 66 
laws enacted in 1923, 1924 and 1925 to 112 sections, or 
over one-quarter of the total number of sections of the 
Insurance Law. It brings up to date the law as con- 
tained in PARKER’S NEW YORK INSURANCE 
LAW, 1922 Edition. New matter is set in italics, and 
matter omitted is enclosed in brackets, so that the 
possessor of the 1922 edition can readily ascertain 
exactly what changes have been made in 1923, 1924 
and 1925. Following each section are copious notes 
explaining the purpose of the amendments. ‘There 
are also citations to the opinions of the courts of the 
State and reports of the Attorney-General construing 
the sections. 


Price, cloth binding, $3.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Miscellaneous Insurance 











FIRE 

Evidence sustains finding that the dis- 
closure by insured of one mortgage only was 
not intended to deceive. Insured recovers in 
spite of errors in application which he had 
no opportunity to read. 

The company’s agent made a trip to secure 
tie plaintiff's signature to a poiicy application. 
On account of the weather conditions, the agent 
asked only a few questions, obtained the signa- 
ture of the plaintiff to the application and re- 
turned to his own town, where he filled in the 
rest of the answers. Among the answers as to 
the amount of the encumbrances on the prop- 
erty was one stating a mortgage fer $9000. 
The evidence established, however, that in 
addition to this mortgage there was one for 
$3600 at the date of the application. The prov- 
erty was destroyed by fire during the life of 
the policy. : 

On trial the plaintiff testified that the agent 
asked him what the amount of the first mert- 
gage was, and he told him; that he thought the 
agent was anly interested in one mortgage and 
did not tell him of the other. He did not read 
the application, and signed it on the agent’s 
request before the other answers were inserted. 
A brother of the plaintiff corroborated this 
evidence. This testimony, however, was cn- 
tradicted by the agent of the company. 

Held that the policy must be construed with 
the statute, which provides that no rcepresenta- 
tions shall be deemed material unless 
with actual intent to deceive. The finding of 
the trial court was clear that there was no 
intent to deceive or defraud, and that the mis- 


made 


statement as to only one mortgage was merely 
trade in error. It was conceded that the «p- 
plication was hurriedly made and was incom- 
plete when signed. The plaintiff had no op- 
portunity to read or understand the application 
before it was accepted by the company. The 
company therefore cannot defeat recovery cn 
the policy by reason of the errors in the ap- 
plication. As the insurer denied al! liability, 
interest should run from the date of the fire 
upon the amount of the recovery. 

Olson vs. Herman Farmers Mutuai Ins Co. 
et al. (Supreme Court of Wisconsir), 293 
N. W. Rep. 743. 


LIFE 

Testimony of a doctor, showing misrepre- 
sentation by insured is not admissible, al- 
though filed as proof of death. Hospital 
Tecords are not admissible without proof 
thereof, 

The application for a policy was signed by 
msured with her mark. This contained ques- 
tions and answers and, among other things, 
stated that she had not been previously at- 
tended by a physician and had never been un- 
der treatment in any hospital. 


The plaintiff insurance company brought this 


— 


action to cancel the policy. On trial, plaintiff’s 
attorney offered in evidence a paper entitled 
“Attending Physician’s Statement,’ signed by 
Dr. Watson and stating that he had treated the 
deceased in October, 1917, for “bronchial 
asthma and valvular heart trouble and dropsy.” 
This statement was made on one of plaintiff's 
blanks and was preceded by a “Declaration 
Made by Claimant,” in which he said: “I de- 
sire to file the following statement by attend- 
ing physician, with and as part of the proofs 
°° death submitted by me.” 

Held, that proofs of death are usually treated 
as evidence of facts stated in them, being in 
the nature of admissions. But here the state- 
ment by Dr. Watson was not such a part of 
the proofs of death as would entitle it to be 
treated as evidence. It was not even read over 
by the beneficiary and was not furnished vol- 
untarily by the defendant. Had the affidavit 
not been procured, Dr. Watson could not have 
testified to the facts therein stated. The aff- 
davit is therefore not admissible as evidence. 

The record clerk of the Harper Hospital 
was called as a witness and was handed a 
group of papers which she was told were the 
records of the case which were offered in evi- 
dence. None of the entries were made by the 
clerk, nor did she have any personal knowl- 
edge as to who made them. Held, that these 
hospital records are not admissible, as there 
was no showing that the person who made 
them or the doctor or other person who di- 
rected the entries to be made, could not be pro- 
Further, there was no 
proof that these records were made in ordi- 


duced as a witness. 


nary course of business by person whose duty 
it was to make them. 
Decree dismissing the bill is affirmed. 
Metropolitan Life Insurance Company vs. 
Dabudka (Sup. Ct. of Mich), 204 N. W. Rep. 


Firs 


AUTOMOBILE 

Insured who failed to read his application 
for insurance or the policy when issued, 
cannot allege fraud against insurance com- 
pany. 

Plaintiff owned a Buick automobile valued at 
S800. An agent solicited him to take out a 
policy and agreed to give him a policy insur- 
ing against fire or theft in the amount of $800 
and against liability in amount of $5000. With 
this understanding, the insured signed the ap- 
plication and received the policy and, in both 
cases, the liability of the company was limited 
to $800. The plaintiff, however, did not know 
this as he did not read the application nor the 
He claimed that he relied on the 
esty of the agent. 


A few months later, as a result of a colli- 


policy. hon- 


sion with a motorcycle, a judgment was ob- 


tained against him for $4075. The action was 
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By Joseph @. Seller of the New York Bar 


defended by the company, who promised 
through the field manager to pay the judgment, 
if one was obtained, and advised the plaintiff 
not to settle. 

After judgment, the company refused to pay 
more than $800, the amount stated in the pol- 
icy. Plaintiff then brought this suit claiming 
damages that he was induced to accept this 
policy by fraud of defendant. Held, that 
plaintiff's failure to read his application or pol- 
icy, is inexcusable negligence and having re- 
tained the policy for an unreasonable length of 
time, he is now estopped from claiming that he 
was defrauded. 

Snyder vs. Wolverine Mutual Motor Insur- 
ance Company (Sup. Ct. of Mich.), 204 N. W. 
Rep. 706. 


CASUALTY 

Acceptance of delayed payment of prem- 
iums did not change policy into a contract 
beyond the period stated in the receipt. 
Where beneficiary tendered delayed pay- 
ment subsequent to death of insured, com- 
pany is not liable. 

The policy was dated June 20, 1922, and by 
iis terms extended from noon of that day to 
noon of August 1, 1922, and for such further 
time as may be stated ir the renewal receipts. 
The last payment was made on January 22, 
1924, and was noted on the renewal receipt as 
continuing the policy to February 1, 1924. The 
insured died on February 24, 1924, and there- 
after plaintiff tended the February payment, 
which was refused. Plaintiff claimed that the 
requirement of prompt payment on the first 
of the month in advance had been waived by 
prior course of deaiings, showing delayed p2y- 
nents in many instances. 

Held that the fact that from time to time 
the company might be willing to accept de- 
layed payments on premium account, cid not 
change the offer under the policy into a con- 
tract beyond the period of time stated in the 
receipt. 

Raynor ws. National Casualty Co (App. 
Term, First Dep’t., N. Y.), 125 Misc. 174. 


California Agents Convene 


The California Association of Insurance 


Agents held its eighteenth annual convention 


last week in San Francisco. The association 
unanimously adopted the “Milwaukee Resolu- 
tion” and at the same time expressed its ani- 
mosity towards the Chrysler insurance plan as 
derogatory to the American agency system. 
The convention concluded with the annua! elec- 
officers as Francis L. 
McDowell, of Riverside, president; H. J. 
TVhielen, Sacramento, first vice-president: John 
3. Shea, second vice-president; Elias T. Gard- 
ner, Red Bluff, P. S. W. Ramsden, Oakland, 


and Hugo Burgwald, regional vice-presidents. 


tion of follows: 








THE SPECTATOR 





































































































































































































































































Se 
Prominent Agents and Brokers Actuarial Actuarial = 
a, 
LEON IRWIN & CO., Inc., New Orleans, La. = 
Representing — © — 
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ADJUSTERS & APPRAISERS 
LIMITED 


164 St. James Street, 
MONTREAL, CANADA 


Claims under all classes of insurance in- 
vestigated and adjusted. Companies 


only. 
A. F. MacDonald J. E. Duckett 
R. G. Lefebvre G. R. McKee 
G. A. Bayles, Man. Director 














Insurance Year Books Published 
(Concluded from page 21) 


form, which for many years have made the 
casualty section of The Insurance Year Book 
of invaluable assistance to the insurance world 
and its allied interests, there is presented a 
valuable section comprising a detailed sum- 
mary in historical form of the past record and 
present standing of all the stock casualty in- 
surance companies in the United States, and 
of those mutual and reciprocal organizations 
which are of importance. Reports of ‘Casualty, 
Surety and Miscellaneous Insurance Companies 
furnish concisely, yet in great detail, all the 
facts and figures for each company under that 
company’s name, including a statement of the 
financial condition for five years back, a segre- 
gated record for each line written for the past 
four years, with an analysis showing premiums, 
losses, adjustment expenses, commissions or 
brokerage and underwriting expenes, with 
corresponding ratios: details of assets and lia- 
bilities; workmen’s compensation and _ liability 
insurance experience for the current year and 
for the entire period; extracts from the under- 
writing and investment exhibits for 1924, and 
for ten-year periods. 

An important innovation of this year’s book 
is the presentation of the experience by lines 
of the many companies entered in New York 
State on the earned and incurred basis includ- 
ing premiums earned, losses incurred, adjust- 
ment expenses incurred, acquisition costs in- 
curred and underwriting expenses incurred. 
Under Historical Data a thorough resumé is 
given of those events in the career of each 
company which have had important bearing on 
its growth and present strength. There are, 
as well, paragraphs devoted to a discussion of 
each company's administration and_ repute. 
This section also contains a full roster of 
executives, department heads, directors, a list 
of field men, their addresses and the territory 
which they covered. States in which the com- 
pany is licensed are also noted. 

The second section devoted to casualty, 
surety and miscellaneous insurance is very 
comprehensive, everything of a statistical na- 
ture relating to those branches being brought 
together. A most coraplete synopsis of the 
statutory requirements regarding the admission 
of companies to other States is presented, while 
elaborate tables show the statistics of the busi- 
ness by individual companies for the past ten 





years, also the business of each company in 
the several States and territories during 1924, 
and the dividends paid to stockholders for twen- 
ty-five years. 

A valuable feature of this section is an ex- 
tensive chapter on liability and workmen’s 
compensation insurance, giving the history of 
its development, which well supplements the 
statistical exhibit and contains a large amount 
of useful information. 

In the past few years many new additional 
features have been added to this casualty sec- 
tion. As this comparatively new branch of in- 
surance business has many ramifications, the 
ten-year statistics of the companies are segre- 
gated into those of stock companies, mutual 
companies, reciprocal organizations, title insur- 
ance companies and State insurance funds. The 
business of companies operating in ‘Canada, the 
underwriting and investment exhibit for 1924 
and for the past ten years for the 100 leading 
insurance companies are also shown. 

Underwriters interested in the respective 
branches of insurance covered by this section 
will find a great amount of important informa- 
tion therein which is obtainable in no other 
form. Both stock and mutual organizations, 
and also assessment, acicdent and sick benefit 
societies, are covered in this volume, and a 
summary of their figures for 1924 is herewith 
presented : 


Stock CASUALTY, SURETY AND MISCELLANEOUS 
INSURANCE COMPANIES 


CAB AP i225 ii iS seen then Sal $150,009,130 
IMUM OMEOERS bees ce kee eared aan 1,671,187 ,984 
Surplus to policyholders............. 329,688,763 


Premium? receipts cccciccccccsececccc 
RGEAN TSG. ooo si reaie e nd ork ee 
Payments to policyholders........... 
Dividends to stockholders............ 
Total disbursements 6.6006 ccccece 


613,941,153 
665,395,089 
320,882,720 

18,171,922 
600,567,505 


Mutua, CASUALTY AND MiscrLLANEous IN- 
SURANCE COMPANIES AND RECIPROCAL 
ORGANIZATIONS 


$141,351,066 
54,162,126 
113,334,045 
127,165,833 
60,037,699 
110,875,132 


Total assets 
Surplus to  policyholders............. 
Prem) -TeCeintS. sch ohio Selves 
HOtAl’ THEOMO ois-0 ccniesldecnsairemdeens 
Payments to  policyholders........... 
Total expenditures 


Mutuat AccIDENT AND Sick BENEFIT 
ASSOCIATIONS 


Assessments and annual dues........ $42,758,209 


TROUAM INGUING | ociocn cond xeaee nae veews 44,707,703 
Paid: ponmepholders: s6.-c etesiisic ave cciacs 23,597,239 
Total GiSHUPSEMIENtES ou. eccc vnicceccces 38,233,420 
WeEN  ABGMNS son eS waviatewewdds aus 47,235,818 
Number of certificates written........ 731,285 
Number of certificates in force....... 2,168,901 


The Directory of Insurance Agents and the 
lists of Attorneys and Medical Examiners oc- 
cupy 266 pages. 

A feature in the Insurance Year Book is a 
column giving financial ratings of American 
stock companies, foreign United 
States branches and American mutual com- 
panies. These ratings permit a quick compari- 
son of the relative financial strength of the re- 
spective companies. 


companies’ 


DIRECTORIES OF INSURANCE AGENTS, ATTORNEYS 
AND ADJUSTERS 


The book contains a directory of insurance 
agents throughout the United States and Can- 
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ada, arranged by States and towns, which, with 
supplemental lists of insurance attorneys and 
adjusters, occupies 266 pages, four columns to 
a page, and includes some 56,000 names. 

The whole work is fully indexed and no in- 
surance library is complete without it—in fact, 
it should find a place on the desk of every 
fire underwriter in the country. The Insur- 
ance Book sells at $20 per volume, $35 for two 
different volumes, and $50 for the set of three 
volumes when ordered together. 


L. Woodruff Ward Appointed 
(Concluded form page 5) 
fore announced, will be in Brooklyn, space 
having been obtained at 174 Montague street. 
The offices will be equipped at or about the 
first of October, and will be in charge of Mr. 
Ward. 

The share subscriptions, totaling $500,000: 
capital and surplus, are completed and applica- 
tion is now to be made to the Superintendent 
of Insurance for the final authorization certifi- 
cate which will permit the issuance of policy 
contracts. 

The preparation of policy forms is under the 
direction of Fackler & Breiby of 50 Broad’ 
street, New York city, the well-known consult- 
ing actuaries. The high standing of this firm 
assures to the company the best standards of 
actuarial methods and procedure. The policy 
forms will include the ordinary life, limited 
payment life, endowment, disability, life insur- 
ance trust, and other special contracts to meet 
individual requirements. Everything in the 
way of modern life insurance protection will 
be available. The printing of policies, etc., 
should be completed between the 1st and the 
10th of October, whereupon the home office 
will be open for business. 

The officers of the company are: President, 
William R. Bayes; 1st vice-president, Arthur 
S. Somers; 2nd vice-president, Meier Stein- 
brink; 3d vice-president, George W. Baker; 
treas., F. W. Rowe; secy, H. L. Delatour; Ben 
S. Graham, asst. secy. Dr. F. D. Jennings 
is medical director with Dr. Louis Schaefer, 
assistant. The incorporators include: William 
R. Bayes, Arthur S. Somers, Meier Steinbrink, 
George W. Baker, Frederick W. Rowe, G. 
Foster Smith, Gabriel Lowenstein, Harry M. 
De Mott, Nathaniel H. Lyons, William M. 
Calder, Thomas H. Roulston, Charles J. Ober- 
mayer, James S. Graham, Manasseh Miller and 
Dr. Frank D. Jennings. 





National Fire Waste Council 
The fall meeting of the National Fire Waste 
Council was held Tuesday at the headquarters 
of the Chamber of Commerce of the United’ 
States, in Washington, D. C. 


Grill-Cunningham Agency Moves Offices 

F. J. Renner, of the Grill-Cunningham 
agency for the Travelers Insurance Company 
at New York city, states that the office of that 
agency, after October 1, will be located at 130: 
William street. 
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RELIABLE CONNECTIONS WANTED 
American Equitable 


Assurance Company of New York 


Metropolitan Assurance 


Underwriters of New York 


New York Fire 


Insurance Company of New York 


Large Capacity on Fire, Tornado, Use 
and Occupancy and Allied Lines 


Losses Paid in Allied Companies Since Organization— 


$24,580,518.90 





Apply to HOME OFFICE, 92 William St., New York 














“Poor Richard” Said— 


*‘All that glitters is not gold.”’ 
Promises and Percentages may be 
made to “glitter”—BUT 
The real gold that an Agency contract puts 
into YOUR pants-pocket is the real measure 
of that contract. 
DURING 1924 THE RENEWAL 
INCOME PAID MINNESOTA 
MUTUAL AGENTS AVERAGED 
1. For Agencies less than five years old $3,500. 
2. For Agencies up to seven years old $6,000 





OPENINGS AT 
Boise, Idaho 
Pocatello, Idaho 


Rockford, III. 
Springfield, III. 
Fort Wayne, Ind. 
South Bend, Ind. 
Terre Haute, Ind. 
Burlington, lowa 
Davenport, lowa 
Mason City, lowa 
Pueblo, Colo. 
Louisville, Ky 


Grand Rapids, Mich. 


Lincoln, Nebr. 
Billings, Mont. 
Great Falls, Mont. 
Helena, Mont. 
Missoula, Mont. 
Columbus, Ohio 
Dayton, io 
Springfield, Ohio 
Toledo, Ohio 
Amarillo, Texas 
El Paso, Texas 
Houston, Texas 
Cheyenne, Wyo. 
Roanoke, Va. 


3. For Agencies over Ten years old $25,000" 
REMEMBER THAT’S JUST RENEWALS! 
These men know how real gold glit- 
ters—and they know it paid them 
to get and keep an Agency contract 

that is right. 
On Agency Matters Address, 
O. J. LACY 
2nd Vice-President. 


The Minnesota Mutual Life 
Insurance Company 


Saint Paul—‘*‘Where the Great North- 
west Begins.’’ 


The Minnesota Mutual Now a $107,000,000 
ompany 











AGENTS wuo can SELL As weELt as WRITE 


Can always be given an interesting proposition, much territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE 





GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


FORT WORTH, TEXAS 
A Progressive Texas Company 











State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 





Cooperation with its salesmen and service to its policyholders have char- 
acterized the 


EIGHTY YEARS OF LEARNING HOW 
that 
MAKES STATE MUTUAL FAMOUS NOW 
D. W. Carter, Secretary B. H. Wright, President 
Stephen Ireland, Superintendent of Agencies 








SHIELD POLICIES 








Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 


Total claims paid 25 years ending 
December 31, 1924, $40,141,939.18 


C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 
The National Life & Accident Insurance Co. 
NASHVILLE, TENN. 








Home Office: National Building 














209 S. LaSalle St., 


INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
Chicago, Ill. 























OUTLINES OF BURGLARY INSURANCE 


A Standard English Work by 
F. D. McMillan and F. J. Woodroof 
In this excellent book, now in its second edition, the history of burglary insurance and rates 
is sketched; definitions and some leading cases are presented; and the principles and prac- 
tice of burglary underwriting are clearly described. 
Among the chapter titles are the following:— 
Contents of Private Dwellings 
Insurance of Valuables, “Objets d‘Art” 
and Collections 
Flats and Flat Inspecting 
Business Premises 
Miscellaneous Risks 
Appendices also give the Larceny Act, 1916; the Innkeepers’ Act and Innkeepers’ Policy» 
and Surveyors’ Report Form. There is a copious Index. 
Burglary insurance underwriters, agents and brokers can gain much information from this 
book. Price $5.00 
The Spectator Company 
Selling Agents 


Surveying: Protection of Doors and Windows 
Burglary and Housebreaking Claims 
Larceny Claims 

Endorsements 

Moral Hazard 


CHICAGO NEW YORK 











Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered 
the New England Mutual. This is the oldest Charter now 
existing. 

The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


tte THAT IDEA WAS MUTUALITY 


New England Mutual Life Insurance Co. 
BOSTON, MASSACHUSETTS 
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INDUSTRIAL INSURANCE 


SECTION 


HELPFUL HINTS FOR 
SUPERINTENDENTS 
...AND AGENTS... 
RECENT EVENTS 
INA BUSY FIELD 


















































Building for the Future 


’" Registrar, Life and Casualty Insurance Company 


Everybody is building something for the 
future. Every agent who collects a debit is 
building not only for himself but is likewise 
helping to build an estate for many others. 
The debit man may occasionally feel that his 
little weekly premiums of five and ten cents 
do not amount to much and singly they may 
not seem very large but it is the aggregate that 
counts. There is no other method of invest- 
ment that will return so much as an investment 
in insurance. And it may at first seem only 
small but one good thing in its favor is that 
it is not dependent upon market fluctuations, or 
other business conditions. Every premium de- 
posit paid is a sure guarantee of an estate. I 
have reached the conclusion that it would be 
indeed very wise for industrial agents to stress 
the “building” idea to their prospective policy- 
holders. Show how your policies will enable 
them to build a great fortification against mis- 
fortune, sickness, accidents and death. The 
industrial agent has the very best arguments 
in the world for selling insurance because he 
has certainties and’ not speculations to deal 
with. When he deals in “futures,” he is deal- 
ing with concrete facts and certainties that 
will eventually occur. 

The agent should use the present for him- 
self and show the common sense of the pros- 
pect building for the future. The agent who 
knows how to use the present will have no 
lears about the future as far as he is con- 
cerned, personally. It has been said that “the 
Present is the only time that counts” and this 
is largely true but it is only by making the 
Proper provision for the future that the pres- 
ent is worth anything or that we have any 
hope in the future. The man whose debit 
always shows an increase and is in a healthy 


By Wirtram C. Morton 


condition is building a foundation that will 
stand the ravages of time. 

Old Solomon, the wisest of all men, knew the 
value of both the present and future and his 
book of Proverbs furnishes many examples of 
this. But there is doubtless no quotation in 
all the world which shows the value of build- 
ing for the future like that in the Book of 
Ecclesiastes, which gives this admonition: 
“Remember now thy Creator in the days of 
thy youth when the evil days draw nigh and 
thou shalt say, ‘I have no pleasure in them.’ ” 
And the debit man should regard every day 
as the day of his youth and should bear in 
mind that unless he is true to himself while he 
has the opportunity that the days may come 
when he shall have to admit that he has no 
pleasure in evil. 

The debit man might consistently talk to the 
religiously inclined about the value of’ insur- 
ance by showing the value of building an estate 
now for the future. Many biblical illustrations 
might be used in support of such arguments. 
For instance, he might refer to the man who 
builds his house upon the sand in contrast with 
the man who builds upon a rock. The man 
who builds upon a rock is the man who car- 
ries sufficient insurance to face the storms, 
winds and rains of adversity and bad luck, 
generally. The man whose house is built upon 
a rock will have enough insurance so that his 
loved ones will be protected and the future 
will hold nothing untoward in store for him 
because he has learned to shift his responsibili- 
ties to other shoulders. And it should be 
borne in mind that it is a pleasure for all in- 
surance companies to grasp at just such re- 
sponsibilities. “The Prodigal Son” might also 
be used very effectively to show the value of 
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of Tennessee, Nashville 


properly building for the future. The prodigal 
as far as the debit man is concerned is the man 
who is so selfish that he does not have a proper 
regard for the rights of those whom he is sup- 
posed to protect. The man who does not ap- 
preciate the responsibility that rests upon him 
is not much of a man and is not worthy of the 
love and respect that has been entrusted to his 
care. 

We hear much these days about “positions 
with a future” to them. And I know that I 
am correct when I say that there is no busi- 
ness, profession, or occupation that has a fu- 
ture to it anything like equal to that of the 
insurance profession. People generaJly are just 
now beginning to awake to the value of carry- 
ing insurance. When the first insurance com- 
panies were organized, people were more or 
less sceptical about it. But to-day it is entirely 
different. Everybody now realizes the impot- 
tance and value of insurance. It is easier now 
to sell $5000 ordinary insurance than it used 
to be, for only $500. And perhaps you may 
ask the question: “Why?” And it is simply 
this: Our conditions of life have changed and 
iife has become more uncertain than ever be- 
fore. Hence the necessity for insurance. 

Back in the early days, insurance agents were 
regarded as pests but not so to-day. They are 
now regarded as friends and counselors. The 
agent who persuades others to prepare for the, 
future has rendered an invaluable service, and 
is helping to build a real “house of protection” 
that will never fall. Also it should be re- 
membered that this is a day of specialists. In- 
surance men should specialize on some particu- 
lar department of insurance and invest a life 
And there is no better department to 
Henry 


in it. 
specialize in than industrial insurance. 








INDUSTRIAL INSURANCE SECTION 


Ford has become one of the world’s richest men 
because he has built a car that can be bought 
and maintained by the great mass of the people. 
And the debit man has all the territory in the 
world that he could wish for to build on be- 
cause there will always be more poor people 
than rich ones and hence more opportunities 
for service. Where the ordinary agent has 
one prospect, the industrial man very easily has 
a dozen. And if this is not encouraging, I do 
not know what is. 

Building for the future—are you? Are you? 
If so, well and good. If not, why not? The 
agent who is not building for the future of 
himself and loved ones and policyholders will 
have a future to built upon him. And the load 
will become heavier and heavier. While on 
the other hand, if ke is building for the future 
now, it will become lighter and lighter. Which 
road will you choose? 


BvuILD FOR THE FUTURE 

Building for the future—why do so? 
Simply because it is absolutely necessary. The 
Bible, the most reliable of all books, has this 
to say: “He that does not provide for his 
own, and especially those of his own household, 
‘has denied the faith and is worse than an in- 
fidel.” It can be seen from this that it meets 
the approval of Providence for every man to 
‘build securely for the future. And the agent 
in his anxiety to help the other fellow to build 
for the future should not overlook his own 
welfare. The agent who talks insurance and 
does not himself insure is in the wrong busi- 
ness. I would not think much of a Ford sales- 
man who came to sell me a Ford if he came in 
a Buick or a Pierce-Arrow. And that would 
not be because I did not think they were good 
cars but simply this: I would at once conclude 
that he had not much confidence in his product 
unless he thought enough of it to use it him- 
self. And this same principle will hold good 
in the debit business. Before any agent should 
have “nerve” enough to solicit others for in- 
surance he should “show his faith by his 
works.” And besides, prospects naturally like 
to inspect the policies carried by their agents. 
This starts their curiosity and causes them to 
be more inquisitive and that is one of the best 
indications of a prospect being interested. 
When people become inquisitive, we may be 
sure of having gained their attention. Get 
them to asking questions. It will make the 
sale easier to close. 

The agent who knows how to build a struc- 
ture that will lead to the successful culmina- 
tion of a sale may rightfully be termed a sales- 
man. And a canvass may figuratively be spoken 
of as building which “slants” to the future like 
the Leaning Tower and that slant must natu- 
rally point toward the “dotted line.’ Unless it 
is so constructed, it is no more than an air 
castle. The building around and in which a 


successful sale is housed consists of a good 
foundation among which may be mentioned the 
rocks of Determination, Ambition, Prepared- 
ness, Energy and Enthusiasm, Perseverance, 
‘Self-Confidence, and a Genial Disposition. The 
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outer walls and roof of the building will largely 
be what the agent would have them be. But 
they should be so constructed that the insur- 
ance, once sold, will stay “sold.” When a pol- 
icy has been sold on a debit, the agent should 
make the new policyholder “eager” for him 
to begin making his calls. He should feel that 
he has done a very admirable and business-like 
act, as he has, and the agent who is interested 
in building not only for the future himself but 
for others will take advantage of every oppor- 
tunity of this kind. 

Building for the future—what is the re- 
ward? To be plainly but rather bluntly stated, 
the reward is just what you put into the debit. 
If you put in plenty of work, your reward 
will be greater. The more you sow the more 
you will reap. The success of any man in any 
calling depends largely upon what he invests, 
And in the insurance business, no agent will 
ever draw more than he invests in the work. 
In some callings a man may earn perhaps a 
bigger percentage on his investment than he is 
entitled to but not so in the insurance business. 
Your remuneration will be just what you in- 
vest in your debit in the way of preparation, 
work and energy. 

One of the saddest scenes of which I can 
think is that of a man who wastes his young 
and productive years and then comes toward 
the western or supposed sunny side of life and 
meets with the dreadful truth that his life has 
largely been a failure. And a man from many 
standpoints may be considered a failure. In 
other words, both himself and the world may 
appraise him as a failure but by all means get 
this thought: The man who is sufficiently in- 
sured against old age and death is not by any 
means a failure and is not to be classed as 
such. A man or woman may go through life 
and never accumulate much money and may not 
have much estate, but if he keeps an insurance 
policy in force until he dies, he is a success- 
ful man, all things else to the contrary not- 
withstanding. People who appreciate the re- 
sponsibility that rests upon thenr and who try 
to meet that responsibility “four-shouldered” 
are worthy citizens of any community. 

Building for the future—how? There are 
many ways to build for the tuture but only 
one way should be followed and that is the 
successful way. Learn how others have suc- 
ceeded and then resolve to imitate them, with- 
out of course losing your own originality. 
Imitation is the thing so long as it develops 
your own resourcefulness and initiative but 
when it fails to do this, it is harmful. 

But here are a few suggestions as to how 
you may properly build for the future: In the 
first place you must put your entire life into 
the debit business. Be an tnsurance specialist 
and specialize on the problems of the debit. 
There are many problems that will arise and 
these must be solved. And remember: No 
problem can he solved by retreating. If any 
problem comes up, do not attempt to solve 
it by quitting it but by completing it. No man 
can be a quitter and a success at the same time 
—unless it be a successful quitter. And the 
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reward is certainly not worth the effort re. 
quired. 

Collect your debit on schedule time. p, 
punctual and let your policyholders learn to 
rely upon you. The debit requires a man to 
always be punctual. The debit man who does 
not keep his appointments with his policyhold. 
ers need not expect them to keep the money 
ready when he does call. It is just like g 
boarding school boy getting money from home 
without writing for it—which is impossible 

Keep posted on current happening in the in. 
surance world. And there is no better way 
of doing that than by reading the insurance 
journals. Subscribe to at least two or three of 
the leading insurance papers and “read, mark 
and inwardly digest” the whole. Keep up with 
every progressive step made by all companies 
and be in position to know the merits of your 
competitive companies. Also keep up with the 
various court decisions and try to ascertain 
just what effect they will have upon your busi- 
ness. 

Watch all newspaper happening in which the 
value of insurance has been stressed and if you 
can not use it any other way use it to 
strengthen public opinion for the merits of in- 
surance. And if you do that, the reward will 
come back to you many fold. You may not 
write an application just then but you will do 
so later because when public opinion begins to 
swing in any given direction those who are in- 
volved are going to profit therefrom. There 
is no power or force in all the world that is 
so strong as public opinion and every debit 
man should do all in his power to strengthen 
it for the benefit of insurance in whatever 
form. The reason that public opinion is so 
strong is because of its kinship to sentiment. 
One of our men recently closed a big deal by 
appealing to the prospect’s sentiment in hav- 
ing him write the present maiden name of his 
intended wife, explaining that in years to come 
he could show her his policy and show her 
how he had written her own name with his 
own hand whereby she might share in all his 
fortunes before she was legally his. And the 
effect was so great that the applicant wrote the 
name of his beneficiary on the application with 
tears trickling down his face. Sentiment is 4 
great force and the agent who is really build- 
ing for the future will never miss an opper- 
tunity to make use of it. 


Analyzing the Balance Sheet 

Under the title “A New Method of Balance 
Sheet Analysis,” the Policyholders Service 
Bureau of the Metropolitan Life, New York, 
has issued a booklet which presents a method 
of balance sheet analysis developed by the Rob- 
ert Morris Associates, a group of financial 
credit men. This takes into consideration only 
sales of the year in addition to the balance 
sheet, and results in eight ratios, which, being 
weighted according to formula, give 4a truly 
informative picture of a company’s financial 
condition. This booklet is one of a series got 
ten.out for the information of business met, 
and which are of practical service to the reader. 
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Meeting Competition in the Field 


A practice of long standing in our business 
is to give the prospective buyer an illustration 
of a policy on a specially prepared form set- 
ting forth in the main the premium charge, 
surrender values and settlement options. This 
practice is not as common as it used to be, 
partly because of the opposition of several in- 
surance departments to estimated resuits, partly 
hecause of the passing of deferred dividend in- 
surance, and partly because agents are learning 
the disadvantages of employing illustrations. 
The practice is, however, still much in vogue 
and nearly all companies furnish their agents 
with the necessary blanks. My observation has 
led to the conviction that this practice is more 
abuseful than useful. 

The purpose of an illustratton is to give the 
prospect in figures information about the pol- 
icy which the agent hopes to sell to him. Now 
most men have an inherent dislike for figures 
and will be repelled by them in the massive 
form which they assume on an_ illustration. 
Even though he has asked for the illustration, 
the prospect is likely to experience this repul- 
sion when he sees it. 

When an agent leaves an illustration with- 
out going over it carefully and explaining it 
in detail, the chances are altogether in favor of 
the prospect not understanding it. If the pros- 
pect has time to listen to an explanation of the 
prepared illustration, the agent with a pencil 
and piece of scratch paper can give him all the 
information desired in a much simpler and 
more impressive manner. 


To leave an illustration with a prospect is, 
not infrequently, to furnish a competitor with 
a weapon to use against you. A rivai agent 
needs no special ability to puncture the most 
attractive illustration ever prepared and to 
show it up in an unfavorable light. This, not 
because of any weakness in the illustration, but 
because of the ignorance of the average pros- 
pect. 

The iliustration form, moreover, gives the 
prospect too good a chance to put the agent 
off. “I have your figures, But have not found 
time to look them over yet.” How often has 
such a remark fallen on the ears of the agent, 
and what can he do about it? His illustration 
has put him in a position where it is almost 
impossible for him to hasten matters and push 
the case to a conclusion. 

“But,” you say, “when the prospect asks for 
a specimen policy or an illustration, I must 
give it to him.” Not at all. Tell him that life 
insurance is a technical subject. It is highly 
improbable that he will understand a printed 
statement and you can explain it in half the 
time that it will take him to study it. 
thing of that sort, tactfully stated, will gen- 
erally carry your point. 


Some- 


It will carry your point, that is to say, pro- 
vided your Prospect is acting in good faith. Tf 
he is merely making the request for the pur- 
Pose of putting you off, he will insist upon 


having the illustration and his insistence will 


warn you that you are wasting time on him. 

This, and similar tests, should be part of your 

regular canvassing methods. You may save a 

ereat amount of valuable time by detecting 

triflers at the outset of your dealings with 
them. 

I do not hesitate to say that the illustration 
form is more of a hindrance than a help in 
selling life insurance. One of the chief objec- 
tions to it is that the feature of the policy 
which it usually makes most prominent is the 
one which should be kept most in the back- 
ground—the non-forfeiture values. To im- 
press these strongly on the mind of the pur- 
chaser of a policy is to prompt him to sur- 
render or borrow when his monetary affairs 
khegin to pinch him a little. 

Better would it be for many an insurer and 
for many orphans and widows if the policy- 
holder had never heard of non-forfeiture val- 
ues. To dwell on the surrender privileges of 
a policy is to misplace the emphasis. 

The vast majority of insurance buyers are 
concerned about two things only—the protec- 
tion afforded and the price to be paid. “What 
can I get and what will it cost me?” These 
are the two points in which every insurer is 
most interested, and they need no elaborate 
illustration to make them plain. Experienced 
agents find that the most effective way of pre- 
senting a policy is by expatiating on the char- 
acter and extent of the protection afforded by 
it. 

The manager who disccurages his men from 
the use of illustration forms for their pros- 
pects, does them a good service. The most 
valuable use to which such blanks can be put 
is for the agent to fill out one for the pros- 
pect in hand, study it carefully and thus 
familiarize himself with the salient points of 
the policy, then throw it in the waste paper 
basket. 

To go before the prdspect thus empty- 
handed, but with the mind well furnished and 
enthusiastic over the splendrd features of the 
policy, will be vastly more effective in secur- 
ing the desired results than the most attractive 
and carefully prepared illustration put into the 
prospect’s hands in the hope that it will do the 
work. The latter is the lazy man’s method and 
deserves to fail. 

The enthusiastic and convincing agent, con- 
vincing because he is enthusiastic. compels and 
impresses by his presentation of the policy with 
pencil and by word of mouth, while the iflus- 
tration form is cold and lifeless, unable to de- 
mand attention, and is read with care and un- 
derstanding in only exceptional cases. It is 
an easy matter to get away from an illustra- 
tion, but it is a different proposition to elude 
the wide-awake determined agent. 

It may be well to add a few words on the 
subject of the use of literature in canvassing. 
All companies supply their agents with nume- 
rous excellent leaflets. These contain descrip- 
tions of policies and arguments for insurance. 
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It is not expected that they will prove direct 
means of writing business. Their purpose is 
to afford the agent mediums for creating inter- 
est. You should never depend upon literature 
to do more than this. 

The beginner is apt to overdo the use of 
literature and usually hardly has pockets 
enough to carry his supply. Some of the ob- 
jections to illustrations apply equally to leaflets 
and similar matter. By far the best plan is 
to assimilate the contents of these printed docu- 
ments and so be in a position to convey their 
message by word of mouth. 


CoMPETITION 

Competition creates business. This is a truth 
which the salesman learns only from expe- 
rience. Usually he starts out with the idea 
that if he might have a “virgin” field to browse 
in he would be in clover. If he is sent to a 
little-worked territory he finds himself in the 
situation of the life insurance agents of the 
early days who were really missionaries, carry- 
ing a strange gospel. They needed to convert 
and educate a prospect, and commonly spent 
from three months to a year in the effort to 
secure his application. With the growth of 
competition, involving, as it did, the spread of 
information, the difficulties of the business de- 
creased, whilst the demand for life insurance 
increased. 

In the city of New York there are said to 
be upwards of 3000 men devoting their entire 
time to selling life insurance, and at least as 
many part-time agents. Despite the fact, or 
rather, largely on account of it, New York is 
the best life insurance territory in the world. 
Owing to the constant canvassing most busi- 
ness men in that city are prospects and, at all 
times, a large proportion of them are seriously 
considering the purchase of life insurance. 

The novice is super-sensitive to competition, 
and disposed to exaggerate its importance. 
Although his company has two hundred and 
odd rivals in the legal reserve ranks, it 
depresses him to learn that a prospective buyer 
favors one of the others. If-he encounters the 
same company in competition twice in a month 
he concludes that it is doing the bulk of the 
business in his town and he begins to wish that 
he were working for it. He cannot understand 
that to remain in business each company must 
present some points of special attraction. He 
thinks that his own company’s policies should 
embrace all these features that act as thorns 
in his side. 

The beginner can’t take competition goodna- 
turedly. It irritates him. His work is hard 
enough, anyway, without some other fellow 
butting into it. He is doing business on strictly 
honest lines, and he is quite sure that his rival 
is a crook. The prospect who will not admit 
his claims for the superiority of his company 
must be influenced by some ulterior motive, and 
is probably accepting a rebate. 

To the veteran, on the other hand, competi- 
tion is the spice of business. It gives zest to 
his work. He is ever eager for the fray, like 
the warhorse champing on the bit at the sound 
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YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 


THE 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


O. W. JOHNSON, President 
WANTS: A Field Organizer 
Contract—Salary and Expenses 
WANTS: General Agents and Managers 
Contract—Commissions or Commissions and 
Expense Allowance. 


Only men of experience whose records will bear the 
closest inspection will be employed. 


Address—S. W. GOSS, Vice-President, 
The Rookery, Chicago, III. 























Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per ak. 
JOHN H. McEACHERN, President 
R. H. DOBBS, 1st Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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Che Oldest Life Insurance Company 
in the West. Desirable territory open 
for live agents. Has an enviable record 


for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO, 
ST. LOUIS, MO. 

















THE GUARANTY LIFE INS.CO. 


DAVENPORT, IA. 








New Policy Contracts 
Excellent Territory Open 
. Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Moar. 


Life Companies and General Agents Constantly 


Aim to Induce Repayment of Policy Loans 


They Can Do This by Sending Out With Premium 
and Interest Notices William T. Nash’s Latest Leaflet, 


HAVE YOU A LOAN ON YOUR LIFE 
INSURANCE? 


Another effective method of using this thought inspiring leaflet is to send a 
copy of it to each borrowing policyholder, with a short letter from the com- 
pany offering partial payment terms for the paying off of loans. 


TRY THESE PLANS! 
Send 10 cents for sample copy. Price, $30.00 per thousand. 


THE SPECTATOR COMPANY 


Chicago Publishers New York 












Write Today 








An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Waco, Texas 














W. E. SMALL, President 


E. P. AMERINE, Secy. 


OVER $3,000,000.00 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, atlanta, 6a. 


AUTOMOBILE 
PLATE GLASS 


BURGLARY 
LIABILITY 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 


AN AMERICAN COMPANY 
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He fully appreciates the value 


of the bugle. 
“The more, 


of competition and welcomes it. 
the merrier,” is his motto. 

What has been said refers to competition in 
It is, of course, desirable to avoid 
it in particular cases. If that cannot be done, 
it should be minimized. A great deal of the 
competition experienced is unnecessary. When 
a small hoy is stung by a wasp he rubs the 
place until he sets up a serious irritation. The 
grown man knows better. He either ignores 
the sting, or lets it go with a dab of ammonia. 
At the first suggestion of another company the 
beginner gets excited and plunges into a hot 
argument. The old-hand sheds the obstacle 
as a duck sheds water. He says “very good 
company” with an air that implies “not to be 
considered a serious competitor, though,’ and 
goes on with his talk. If the prospect persists, 
the salesman comes back with, “The Blank Life 
is a good company. I have nothing to say 
against it. But I am selling the So-and-So 
Mutual and T’ll stick to my text if you please.” 

Competition will occasionally be too pro- 
nounced to be ignored or brushed aside. In 
such a case, fight tooth and nail, but do it 
only on the level. In our effort to beat a 
competitor we must never forget our obliga- 
tion to increase the prospect’s respect for the 
institution of life insurance and his apprecia- 
tion of its beneficence. 

You can’t give a prospect the impression that 
a certain company is dishonest in the treat- 
ment of its policyholders, or that a certain 
agent is untrustworthy, without impairing his 
estimate of life insurance companies and their 
representatives as a whole, and, perhaps, cre- 
ating suspicion in his mind as to you and your 
company. 

Don’t fall into this error. Assure your man 
that, as an institution, legal reserve life insur- 
ance is sound throughout: that the companies 
operating under it are uniformly fair in the 
administration of their trust: and that their 
representatives, as a body, are at least the 
equals in integrity and efficiency of any other 
class of business men. 

Such an attitude is demanded by the best 
ethics of salesmanship and is calculated to in- 
spire the confidence of your prospect. 

It is seldom necessary or advisable to make 
a precise comparison of policies. The tech- 
nicalities involved in such a proceeding are 
likely to befog the prospect’s mind. The tact- 
ful and creative salesman will prefer to meet 
the competition in a different manner. He will 
say something like the following: “Mr. Blank, 
all legal reserve companies are sound. Any 
one of them will pay your claim and give you 
full value for your money. You know that the 
chief difference between two shoe shops or two 
haberdashers is that one can offer you goods 
better suited to your taste than the other. So 
It 1s with the many excellent life insurance 
companies. One will be able to sell you a pol- 
Icy better adapted to your requirements than 
another. Now I think that we can do just that 
thing, and T believe that you will agree with 
me when T have described our contract.” Then 
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he goes on with the canvass, expatiating on 
some selling feature which his competitor’s pol- 
icy lacks. 

Now-a-days, manufacturers go to a great 
deal of pains to furnish their salesmen with 
what they call “talking points.’ Very often 
these are of little importance to the purchaser. 
Their value consists in the opportunity they 
afford the salesman to enlarge on something 
which his competitors do not have. This prac- 
tice of providing “talking points” is followed 
by life insurance companies and each of them 
has one or two special policy features on which 
its agents dwell. 

The experienced life insurance salesman is 
posted on the specialties of his rivals. In com- 
petition, whilst he plays on his own talking 
point, has contrives by suggestion to discount 
those of his competitor. For instance, we 
arouse a desire for the combination contract 
and the total disability clause. At the same 
time we skilfully manages to instill into our 
prospect’s mind the idea that a second year’s 
surrender value is of no consequence to him, 
or that a coupon policy is a delusion and a 
snare. 

Now in conclusicn, just a few hints as to 
conduct in competition. 

Accept competition with cheerful good 
humor. Readily concede your prospect’s right 
to investigate the comparative merits of other 
companies. Never display vindictiveness, nor 
speak ill of another company or agent, even 
though you may have good ground for doing 
so. 

Don't allow competition to disconcert you, 
or make you over-anxious. Treat it lightly. 
Assume an attiude of confident assurance. 
Intimate that, as a shrewd and fair business 
man, your prospect must decide in your favor. 

Appeal to any motive but friendship or 
charity. Be independent. Never ask favor, nor 
give the impression that you need it. 

If you have confidence in your company, its 
policies, and your ability in debate, the most 
satisfactory method of settling competition is 
by inducing the prospect to give you and your 
competitor a hearing at the same time. This 
reduces the matter to a fight in the open, and 
the man with the clearer mind and cooler head 
will have all the advantage he could wish for. 

Take defeat philosophically and in good na- 
ture. Don’t display chagrin to your competi- 
tor or the prospect. Even with the best of 
companies you must expect to lose in com- 
petition sometimes. Turn your failures to ac- 
count. Benefit by the experience and make it 
a source of future strength. 


CoMPARATIVE COMPETITION 

No matter how well posted the agent may 
he in competition he is advised to beai’ in mind 
that ratios and comparisons of statistical data 
of different companies should be considered in 
connection with the variations in conditions be- 
tween companies as to features of their state- 
ments, some of which can only be properly 
explained by trained actuaries. The agent 
should, therefore, while pressing the strong 
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points of his company upon his prospect, avoid 
as far as possible the raising of arguments 
which involve technicalities difficult, if mot 
impossible, to make clear to the uninitiated. It 
is well, however, for the agent to be prepared 
to meet any such arguments, if put forth by 
his prospect. 

There are many arguments raised in competi- 
tion and backed up by figures which are capa- 
ble of being offset when all the facts are con- 
sidered. Thus the expense of procuring new 
business must be considered in connection with 
the volume retained. Large assets are to be 
considered in connection with liabilities and 
surplus; in every instance, in fact, varying 
factors enter into any comparison of figures 
and due allowance should be made for them. 


DELIVERING THE Poricy 


A great many agents lack a proper apprecia- 
tion of the service due from them to their 
company and their clients. Commissions are 
paid to field representatives on the tacit under- 
standing that they will conduct their business 
to the best of their ability and that they will 
promote the interests of he company in every 
way possible. The more completely an agent 
fulfills these obligations, the greater the bene- 
fit to himself. 

The efficient performance of technical tasks 
is the chief consideration but there is much 
besides. The agent should live and act so as 
to inspire respect for himself as a business 
man and as a member of the community. He 
should be zealous in upholding the prestige of 
his company and ready at all times to give in- 
formation regarding it. He should not be- 
erudge time spent in placating a dissatisfied 
policyholder or in reinstating lapsed business, 
even though no immediate profit may be 
derived from the work. As a matter of fact, 
such actions invariably entail material rewards 
sooner or later. 

There are misguided agents whose sole ob- 
ject is to secure commissions. Such men never 
make their efforts as fully productive as they 
might be. They miss a large part of the op- 
portunity afforded by our business and they 
lose the valuable cumulative effect of obtaining 
permanent clients. On the other hand, the agent 
who acts upon the principle that commission 
is paid to him in consideration of writing in- 
surance, placing it properly and taking care 
of it thereafter, is constantly building up an 
ever-increasing business of the best kind. 

he delivery of the policy is a phase of our 
work which is seldom performed efficiently 
and one involving many opportunities and 
duties that are commonly neglected. 


|The above was extracted from the book, 
“Practical Pointers,” by Forbes Lindsay, 
published by The Spectator Company. It 
is an excellent manual for industrial insurance 
agents. | 


Declares Quarterly Dividend 
The New York Title and Mortgage Com- 
pany has declared a quarterly dividend of 3 
per cent payable October 1, 1926, to stockhold- 
ers of record on September 22, 1925. 





THE 














SPECTATOR 


















Thursday 


a ——— 















THE INSURANCE YEAR BOOK 


SERVICES for 1925—1926 
FIFTY-THIRD ANNUAL ISSUE 


or over half a century The Insurance Year Book has been relied 
upon as an accurate and comprehensive source of information, and 
has been and is justly regarded as the greatest encyclopedia of insurance 


statistics in the world. 


With the continued annual expansion in all 


branches of the insurance business, The Insurance Year Book has grown 


from one small volume until it is now published in 


Three Volumes, Comprising Some 4,000 Pages 


devoted respectively to LIFE INSURANCE, FIRE AND MARINE 
INSURANCE and CASUALTY, SURETY and MISCELLANEOUS 


INSURANCE 


In addition to the standard statistical history a prose history of 
each company from organization to date is given, including capital 
changes, surplus contributions, dividends, changes in control, changes 
in plan, kinds of policies written, etc. 


EACH VOLUME IS COMPLETE IN ITSELF 


LIFE VOLUME 


(Subscribers are also entitled 
to Special Confidential Reports) 


Reports of Life Insurance Companies 
—Historical Data. 

Statutory Requirements. 

Statistical History. 

Compendium of Official Life Insur- 
ance Reports. 

Statistics of Foreign Companies. 

Canadian Department. 

Business by States. 

Stipulated Premium, Assessment and 
Fraternal Insurance. 

Directory of Insurance Agents, Law- 
yers and Medical Examiners. 


Life Insurance Volume....... 
(Including Special Confidential Reports) 


Casualty, Surety and Miscellaneous In- 


surance Volume............. 
(Including Monthly Bulletins and Special Confidential Reports) 





BRIEF OUTLINE OF CONTENTS 


CASUALTY, SURETY AND MIS- 
CELLANEOUS VOLUME 


(Subscribers are also entitled to Monthly 
Bulletins and Special Confidential Reports) 


Surety and 


Reports of Casualty, 
Com- 


Miscellaneous Insurance 
panies—Historical Data. 
Statutory Requirements. 

Statistical Tables. 

Classified Premiums, 
Expenses. 

Business by States. 

Liability and Workmen’s Compensa- 
tion Insurance Laws and Statistics. 

Premiums, Losses, Commissions and 
Expenses by Classes for Four 
Years. 

Directory of Insurance Agents, Law- 
yers and Medical Examiners. 


Losses and 





FIRE AND MARINE VOLUME 


(Subscribers are also entitled to Monthly 
Bulletins and Special Confidential Reports) 


Reports of Fire Insurance Companies 
—Historical Data. 


Short Rate Tables. 

Statistics of Fire Insurance Business. 
Classification of Premiums and Losses. 
Retired Companies. 

Underwriters’ Organizations. 
Foreign Insurance Companies. 
Marine Insurance Data. 

Fire Departments and Water Supply. 


Directory of Insurance Agents, Law- 
yers and Adjusters. 


PRICES: 
evan cous lokekotene $20 Fire and Marine Insurance Volume....... ...$20 
(Including Monthly Bulletins and Special Confidential Reports 
Either Two Volumes, ordered together........ 35 
nfidential Reports All Three Volumes, ordered together......--.. 50 


Sent postpaid to any address in the United States, or any country in the Postal Union (except Great Britain), on receipt 


of price; to other countries, extra cost of postage added. Customs charges added. 


THE SPECTATOR COMPANY 


Insurance Exchange 
CHICAGO 


PUBLISHERS 


135 William Street 
NEW YORK 
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JOHN HANCOCK ITEMS 





Many Promoted to Assistant 
Superintendents 





EXCELLENT RECORDS MADE 





Eleven Ties Shown in List of 200 Leading 
Agents 


A great many promotions, records, and 
changes have been made during the past few 
weeks in the field organization of the John 
Hancock Mutual Life Insurance Company, 
Boston. Among those mentioned for their fine 
records and the promotions announced are the 
following : 

Andrew Mack, for some time a successful 
assistant superintendent in the New York II 
agency, has been promoted to the management 
of the Dayton, Ohio, Weekly Premium Agency, 
the change to take place as of October 5. The 
vacancy was caused by the retirement of Super- 
intendent McCormick who wished to return to 
the Baltimore Weekly Premium Agency as 
assistant superintendent. 

Robert W. Carroll, Boston, because of his 
remarkable all-around record, has been pro- 
moted to assistant superintendent. 

David Smyers, Chicago IT, qualified for July 
in the merit class. In August he led his 
agency in ordinary production. As a result of 
his good record and hard work he has been 
promoted to assistant superintendent in his 
agency. 

Although having been at Davenport for a 
comparatively short time, Frank Hennemann’s 
record was such as to warrant his recent pro- 
motion to the ranks of the assistant superin- 
tendents. 

Agents who have recently been promoted to 
assistant superintendents in the districts of 
their service, as a result of demonstrating their 
ability, include: Herbert B. Colburn, Detroit; 
William H. Heal, Detroit III; Michael EF. 
Hanley, Hackensack; Benjamin A. Sprenger, 
Pittsburgh I; Joseph Robbins, Pittsburgh IT: 
Norman W. Brigham, Quincy; Thomas W. 
Gullen, Rochester; Ralph C. Hentscher, St. 
louis I; John Rapport, St. Louis III; Daniel 
T. McEwan, Hackensack; Daniel J. O’Brien, 
Salen; Wayne E. Everson, St. Louis II, and 
_ Thomas S. Silva, Salem. 

Cyril A. ONeill, of the Erie agency, who 
earned an assistant superintendency there, has 
heen transferred to Chester, where he recently 








| Won the position of assistant superintendent. 
Robert E. Mulvey, leading agent at South 
Norwalk in industrial and ranking third in 
) ordinary production, has been promoted to an 
assistant superintendency at Stamford. 

Hubert W. Spohn of Minneapolis ranked 
second in that agency in weekly premium in- 





crease and third in ordinary and when Assist- 
nt Superintendent Ryan of the same agency 
Was advanced to home office inspector, Mr. 
Spohn was a logical candidate to succeed him. 
¢ 1S now reporting as assistant superintendent. 
The ten leaders on weekly premium increase 
for the eight months ending August 26 are as 
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follows: H. Mangeli, Providence; E. B. 
Quincy, Malden; L. Cyr, Salem; H. Johnson, 
Cambridge; G. J. Adams, Malden; P. 
Schwartzback, New York II; D. Rich, Stam- 
ford; G. Odlum, Springfield; M. Rubin, New 
York IV; W. Hewitt, Providence. 

In the list of the two hundred leading agents 
on weekly premium increase it is interesting to 
note that there are eleven ties for various posi- 
tions. In some positions there is a triple tie. 

Thomas J. O’Brien, Brooklyn III, has quali- 
fied for Class “C’ of the merit classes, having 
paid for over $100,000. 

Qualifiers 
business—are coming in rapidly, those to join 
the ranks recently being: David E. Smyers, 
Chicago II; Martin J. T. O'Malley (assistant), 
Paterson; Max H. Haber, Chicago I: Wil- 
liam Rose, Brooklyn IIIT; Barnett Grossman, 
Chicago II; Vernon F. Griffin, Quincy; Nich- 
olas G. Covett, Brockton; Peter Kowalchyk, 
Elizabeth; John F. Brooklyn IV: 
William M. Glasheen, Fitchburgh; Lawrence 
E. Totten, Hempstead; Maurice Helman, An- 
sonia; Salvatore Maietta, Hartford; Carl Mile- 
ton, New York J, and Michael Dander, Pitts- 
burgh II. 


for class ‘“1)'’--$50,000  paid-for 


Crowley, 


CHANGES CLUB RULINGS 
Missouri State Life Alters Membership 
Requirements 

St. Louts, Mo., September 22.—The Mis- 
souri State Life Insurance Company of St. 
Louis, Mo., has announced changes in the rules 
for its $100,000 and Quarter-Million Club, giv- 
ing the agency organization more leeway in 
the selection of the lines through which they 
qualify for membership in the clubs. 

Heretofore, to membersmip in the 
Quarter-Million Club, an agent had to secure, 
during the club year, $7000 tn life premiums, 
$1000 in accident and health premiums and 
$500 in group insurance premiums. Failure to 
attain the minimum in any line regardless of 
production in the other two would prevent 
qualification of a member. The old rules for 
the $100,000 club fixed a minimum of $2800 
life premiums, $400 on accident and health and 
$200 in group. Under the new rules an agent 
can qualify for either club in three ways. 

For the Quarter-Million Club he may turn in 
a total of $7500 in premiums on life, accident 
and health and group with a minimum of $250 
on any line. Or $8000 on any two lines or 
$8500 on one line of insurance. 

For the $100,000 club the new rules provide 
$3000 gross premiums on the three branches 


obtain 


with a minimum of $100 on any one line. Or 
$3200 in premiums on any two lines or $3400 
on one line, either life, accident and health or 
group insurance. 


Delegates to N. A. L. U. Meeting 

Ricumonp, Va., Sept. 19.—-John FE. Garland 
and E. Scott Martin, agents of the Pacific 
Mutual Life at Farmville, have been desig- 
nated as additional delegates to the National 
Association of Life Underwriters’ 
at Kansas City, representing the Richmond 
association. 


Convention 
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PRUDENTIAL NOTES 





Month of August Notable for Its 
Many Fine Records 





PROMOTIONS IN THE FIELD 





Candidates Admitted to Old Guard—Good 
Advances in Both Ordinary and 


Industrial 
The Prudential Insurance Company of 
America, Newark, announce the names of 


those fieldmen who have received promotion 

for their records in the production of ordi- 

nary and industrial. 

From the results achieved during the month 
of August and the first part of September it 
would appear that those months had _ been 
specialty dedicated on the part of the com- 
pany’s agents to increased production. Among 
the many promotions during this period are: 
Assistant Superintendent R. H. Piatt, of 
Stroudsburg, Pa., to new district at Tampa, 
Fla.; P. M. Smith, of the Washington, Pa., 
district, to assistant superintendent of the 
Monongahela, Pa., district; Assistant Superin- 
tendent M. C. Liggett, of the Monongahela, 
Pa., district, to superintendent of own district; 
Ralph C. Braum, of the New York Number 
12 district, to assistant superintendent of own 
district; R. S. Beat, assistant superintendent 
of the Poughkeepsie, N. Y., district, to assist- 
ant superintendent of the Gloversville, N. Y., 
district; A. J. Lilienthal, of the Los Angeles 
Number 1 district, to assistant superintendent 
of own district; Karl Meyer, of the Los 
Angeles Number 3 district, to assistant super- 
intendent of own district; Marion L. Pointer, 
of the Brooklyn Number 5 district, to assist- 
ant superintendent of own district; Ivan S. 
Warren, of the Tulsa, Okla., district, to assist- 
ant superintendent of own district; R. L. Whit- 
tenberg, of the Kansas City, Mo., Number 1 
district, to assistant superintendent of own dis- 
trict. 

Recent additions to the Prudential Old Guard 
are: Superintendent L. W. Post, of the Brook- 
lyn, New York district, to Class F; Assist- 
ant Superintendent Lewis F. Stoll, of the 
Bradford, Pa., district, to Class A; Agent G. 
F. R. Ball, of the Buffalo, Number 2 district, 
to Class A; Agent Joseph F. Kelly, of the 
Rochester district, to Class A; 
Agent George B. Millrea, of the Owego, New 
York district, to Class A; Agent J. W. 
DeCator, of the same district, to Class B; 
Agent Gustave A. Scott. of the Middletown, 
N. Y., district, to Class B; Agent J. R. Griffin, 
of the Fulton, N. Y., district, to the ranks of 
Class C. 

The following agents have maintained excel- 
lent records in both ordinary and industrial 
during the past few weeks: C. H. Broecker, 
of the New Albany district; J. F. Benne, of 
the Gary district; R. Krentzman, of the Louis- 
ville district; J. A. Henry, of the Indianapolis 
Number 1 district; B. F. Shadel, of the South 
Bend district, and T. G. Getzinger, of the 
South Bend district. 
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OUTLINES DUTIES 





James A. Beha Says Commissioners 
Should Help Repeal Obsolete 
Laws 





ADDRESS AT SAN ANTONIO 





New York Superintendent Insists Regula- 
tion Is Function of Individual States 
Superintendent of Insurance James A. Beha, 

of New York, delivered a particularly striking 

and forceful address on “The Function of the 

Insurance Superintendent or Commissioner 

Toward Controlling Legislation in His Partic- 

ular State,” at the fifty-sixth session of the 

National Convention of Insurance Commis- 

sioners, held last week, in San Antonio, Texas. 

Mr. Beha in the early part of his speech men- 

tioned the carrying out of the various insur- 

ance laws and the manner in which their mean- 
ing is often twisted from the purpose originally 
imbued in them by their makers. He said: 


In carrying out the duties of their depart- 
ments, the Commissioners have often found that 
the laws do not carry out the intention of their 
makers. This is especially true of insurance 
laws, because insurance is intensely technical 
and the meaning or the full bearing of a phrase 
in an insurance law can only be properly judged 
by a man thoroughly familiar with insurance 
and with the tendencies manifesting themselves 
within the insurance world. 

To recognize the workings of a law as 
detrimental both to the public at large and to 
the insurance companies and at the same time 
to do nothing to remedy the situation is not 
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the part of an honest official. It is, therefore, 
natural that officers of the insurance depart- 
ments should go further than merely to carry 
out the laws. They should endeavor to in- 
fluence the legislatures in remodeling or re- 
pealing obsolete laws and in adopting new laws. 

Again he scored when he declared that “in- 
surance regulation should remain the function 
of the individual States.” Following this up 
he summarized the subject in these words: 


Insurance regulation shoula remain the func- 
tion of the individual States. This, however, 
cannot be maintained without greater uniform- 
ity of insurance laws. Risks extending beyond 
the confines of a State should be able to ob- 
tain in each State uniform coverage under uni- 
form insurance regulations. 

Insurance companies operating through dif- 
ferent States should likewise have the benefit 
of uniform insurance laws. Uniformity of in- 
surance laws will prove to be of the greatest 
benefit to the people of this country. 

This uniformity of laws can be approached 
only through an exchange of views among the 
Commissioners themselves and the discussion 
and approval of such proposed laws at our con- 
ventions. Thereafter such proposed legisla- 
tion can readily be enacted into law in our sev- 
eral States under the influence and direction 
of the Insurance Commissioners. 

In declaring himself on the drafting of in- 
surance laws .Mr. Beha said: 


One more thought I should like to leave with 
you and that is that the insurance Jaws should 
be drafted by experts in insurance, just as, for 
instance, our New York Civil Practice Act 
regulating the procedure in our courts was writ- 
ten by legal experts and in the light of what 
certain phrases and certain connections under 
certain circumstances mean. If, in a similar 
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way, insurance laws were drafted by insurance 
experts under the supervision of Insurance Co : 
missioners, much confusion «n¢ needless — 
tention would be avoided. ial 


PROVIDENT MUTUAL MEETINGs 
General Agents and Quarter Million Club 
Both Hold Sessions 

The Quarter Million Club of the Providen: 
Mutual Life Insurance Company, Philadel. 
phia, held a meeting at the Chal fonte-Haddon 
Hall, Atlantic City, on Monday, Tuesday and 
Wednesday of this week. Issac P. Miller 
president of the club, occupied the chair, and 
addresses were heard from leading producers 
and from home-office officials. Andrew ik 
Davis, vice-president; Francklin C Morss 
manager of agencies; M. Albert Linton, i. 
president; John Way, vice-president; Charles 
H. Willits, medical director, and Edward W. 
Marshall, associate actuary, were some of the 
officials who attended and spoke to the 
gathering. 

The general agents of the Provident Mutual 
are holding a convention at the home office be- 
ginning this morning and closing to-morrow 
night. Williard K. Wise, president of the Ger- 
eral Agents Association will preside at the 
opening session and subsequent meetings will 
be presided over respectively by Vice-Presi- 
dent John Way, Vice-President Andrew J. 
Davis and Vice-President M. Albert Linton, 
An elaborate program: has been arranged for 
the convention. 
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GLOBE MUTUAL 
LIFE INSURANCE CO. 


$1,500,000.00 


“CLAIMS PAID ON SICHT” 
Paid to policyholders over $1,050,000.00 


The highest grade of service to policyholders 


HARPER’S LIFE INSURANCE LIBRARY 





livered. 


tax problems. 








IT IS THE LAST WORD IN 


SERVICE 


Life Underwriting as a Career—By Edward A. Woods, President Edward 
A. Woods Co., General Agents, Equitable Life Assur. Society; Ex-Presi- 
dent National Association of Life Underwriters. 


Analyzing Life Situations for Insurance Needs—By Griffin M. Love 
lace, Director, Life Insurance Training Course, New York University. 
Price, $2.40 Delivered. 


The Psychology of Selling Life Insurance—By Dr. E. K. Strong, Jr., 
School of Life Insurance Salesmanship, Carnegie Institute of Technology. 
Price $4.25 Delivered. 


Selling Life Insurance—By Dr. John A. Stevenson, Second Vice-President, 
Equitable Life Assurance Society; Formerly Director School of Life 
Insurance Salesmanship. Price, $3.75 Delivered. 


Meeting Objections—By Dr. John A. Stevenson. 
The House of Protection—By Griffin M. Lovelace. 


Inheritance Taxation—By L. G. Gilbert, Edited by John A. Stevenson 
and Griffin M. Lovelace—Inheritance Taxation is a book of 330 pages 
which goes into its topic Federal and by each state, in great detail and 
points out the value of life insurance as a, method of solving inheritance 

Price $5.00. 


Life Insurance Principles and Policies. 
Functions of Life Insurance—By Griffin M. Lovelace. 
Inheritance Tax—By Franklin W. Ganse. 


$2.35. 


Price, $1.60 Delivered. 
Price, $1.60 De 
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T. F. Barry, 
Founder 


Home Offices: 


431 S. Dearborn St. 
CHICAGO 








Pose Barry Dietz, 


The GLOBE weekly news mailed to you 
every week by request without charge. 


Phone Harrison 1998 


President 





CONSTRUCTIVE SALESMANSHIP 
By Dr. John A. Stevenson 

“Keen as the edge of a sharp knife. 
the heart of things and places before the salesman the very 
life principle of his business. One would like to quote freely 
from this most fascinating book, but the best way for the 
reader is to buy the book. He will read it as if it were @ 
‘best seller’ as it may well become.’’—IJnsurance. 


It goes straight to 
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The Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 


PAID TO POLICYHOLDERS— 
Over $19,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


A. C. Tucker, President 
D. C. Costello, Secretary Wm. Koch, Vice-Pres. 








CHICAGO 











New 1925 Edition Issued 


NEW YORK INSURANCE LAW 


Annotated 
By WILLIAM EDWARD BALDWIN 
Editor, New York Banking Law, Baldwin's Statute Service, Et, 





This new edition of the New York Insurance Law contains 

all amendments to January, 1926, with annotations from 

Decisions of the Courts to March, 1925, Rulings of the 
Attorney General, and an Appendix containing 


Miscellaneous Laws Relating to Insurance 
and 


A Summary of the Requirements Relating 
to Fees and Taxes Payable by Insurance 
Companies of New York and Other States 


This is the first printing of the complete 

Insurance Law of New York, since 1922 
Every one requiring knowledge of the New York Insurance Law 

should possess this new and complete book 
Over 450 pages; flexible fabrikoid binding; gilt stamped 
Price $7.50 

The publishers of the 1925 edition of NEW YORK INSURANCE LAW were formerly 
the publishers and own the copyright of Parker’s Insurance Law of New York, a com- 


plete edition of which has not been printed since the year 1922. NEW YORK INSUR- 
ANCE LAW, therefore, takes the place of the former Parker's Insurance Law of New York 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 
President 


Otis Juilding 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsyleania and Maryland 

















Field Annuals 


Insurance Directories 


for 


*Greater New York 

+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 
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P. 0. BOX 617 
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